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FINANCIAL STATEMENT 


Merchants Life Insurance Company 
Home Office: DES MOINES, IOWA 


DECEMBER 31, 1921 





ADMITTED ASSETS LIABILITIES | 
Mortgage Loans on Real Es- Legal Reserve $3,766,706.00 © 
$3,768, 169.13 Special Funds 705,923.22 7 


Policy Loans and Premium Claims in Process of Adjust- ; 
377 402.82 40,489.51 | 


Bonds (United States) 306,410.80 Premiums Paid in Advance... 24,227.27 | 
Bonds (Municipal) 134,437.50 Set Aside for Taxes 42,632.33 | 
Cash in Banks. .: 233,874.50 Other Liabilities 17,306.70: 
Interest Due and Accrued. ... 108,515.72 Capital Stock . . $400,000.00 
Net Uncollected and Deferred Surplus 150,859.41 

Premiums 219,333.97 Surplus to Policyholders..... 550,859.41 7 








Total Admitted Assets....  $5,148,144.44 $5,148,144.44 } 





Paid Policyholders since Organization (1894)... $6,200,756.40 
Paid Policyholders during 1921 734,252.09 


Reserve on Deposit with the State of Iowa, 
December 31, 1921.......-..................  4,147,402.56 





WILLIAM A. WATTS, PRESIDENT 
Ransom E. Olds Chairman of Board 


Claude Hamilton................ Vice-President Frank fi. Davis.............:,. oa Actuary. 
John A. McKellar................Vice=President Clay H. Hollister Treasuref. 
R. A. Norton.....................Vice=President Carl Stutsman Y 








Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 2 ; 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. THe Spectator, Volume CV III, Number XV I, April 20, 1922; $4.00 per annum. . 
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Insurance Big Factor 


Analysis of New York State Report Reveals Gigantic Demand 
for Protection 


He advance report of the New York State 

Insurance Department for 1922, just issued 

by Supezintendent Francis Rk. Stoddard, 

Jr., summarizes in the form of tables the 

results of business during the year 1921. 

The grand totals of the several classes of 

companies authorized in the State reveal a 

steady and, in some lines, large increase in 

the use of this great economic factor of modern life. Insur- 

ance, in fact, is so huge a conserving and stabilizing element to 

the family, to business and government that it bids fair to 

lend modern civilization the permanence which the past lacked, 

and for the want of which empires have decayed and civiliza- 

tions waned. ‘fo the old-time query, “Do you believe in the 

perpetuity of American institutions?” the answer may be con- 
fidently made: “Yes, if they are well insured!” 

Insurance has become not only a great safeguard to the 
family but is truly the mainstay of modern commerce and 
trade. It enters into all kinds of business transactions and 
aims to secure human affairs against unforescen chance and 
change. It protects alike child and adult, laborer and profes- 
sional man, farmer, merchant, contractor and banker, traveler 
and stay-at-home. New applications of insurance to the 
world’s needs are occurring almost yearly. 

The pamphlet before us does not attempt to include the 
extensive class of stock and mutual fire and marine companies, 
but there are at present authorized in New York 307 stock and 
mutual fire companies, 17 Lloyds associations and interinsurers, 
and 168 co-operative fire companies whose combined premium 
mcome last year was close to a billion dollars, assets a round 
billion and a half, and risks in force nearly one hundred and 


thirty billions of dollars. The last named amount does not 
include a large sum of short term risks that are written during 
the year but do not appear in the grand total reported in force 
at the end of the year. 

The yearly risks written by fire companies in New York 
State now amount to 15 billions of dollars, the premiums re- 
ceived about 100 millions and the losses incurred nearly 50 
millions. The monthly fire loss in the United States is close 
which is a serious drain on our resources, since 
It means 


to 35 millions , 
the bills must ultimately be settled by all the people. 
that on the first of each month every man, woman and child 
in the United States much chip in a quarter to pay someone’s 
fire loss for the month, and another quarter to pay expenses 
of distribution of the fund. It is high time the careless or 
wilful fire-loser was taken in hand by his neighbors and made 
to realize what his actions or inactions means. Insurance is 
not intended to cover preventable losses, and those responsible 
for such losses should be penalized. 

Considerable marine insurance runs for less than one year, 
so that while in 1920 the marine and inland navigation risks 
written by fire and marine companies authorized in New York 
came close to 87 billions, less than 8 billions total business 
remained in force at the end of the year. The premium income 
was 327 millions and the losses 114 millions. The figures for 
1921 are not yet compiled. 

New York city being the financial center of the Western 
hemisphere, it is natural that the largest insurance institutions 
of the world should either be domiciled in the State or author- 
ized to do business within its bounds. Hence, while of the 
nearly three hundred American old-line life companies only 37 
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are active in New York, this comparatively 
small number hold at least 90 per cent of the 
assets held by this class of insurance companies, 
carry over 80 per cent of the risks, and have 
about 82 per cent of the income. 


ToTAaL OF 7 BILLIONS 

The Insurance Department tables show that 
during 1921 there was issued nearly 6 billions 
of new life insurance by the 37 companies re- 
perting, and over 1 billion of business was re- 
vived or increased, making a total increase of 
7 billions, a net increase of 3 billions and a 
total in force of nearly 37 billions. 

If this total in force of 37 billions be in- 
creased by 25 per cent to include all companies 
not authorized in New York, and 10 billions 
added for fraternal benefit societies and assess- 
ment associations, and 1 billion for Federal 
war risks, it appears that upwards of 57 bil- 
lions of life insurance are held in the United 
States, to say nothing of health and accident 
insurance, and a vast amount of sick and burial 
benefits afforded by numerous fraternal soci- 
eties and local associations. This makes an 
average protection of about $550 on every 
human life in these United States, or about an 
average of $2750 on each family. This is not 
large for a people of our wealth and intelli- 
gence, and yet we are the best insured and, by 
that token, the most thrifty nation on the globe, 
for, while a savings account is good, insurance 
is even better and should come first, since a 
policy is good for full value at once, and a 
bank account takes years of accumulation. 

The number of policies held in America at 
the end of 1921 is estimated at: Regular poli- 
cies, 17 millions, industrial 50 millions, fraternal 
10 millions, and Federal war risks 650,000. 

New York State naturally leads in 
amount of insurance held in every line. 
insurance held by old-line companies in New 
York State shows a net increase in 1921 of 
700 million dollars, making a total of risks in 
force of seven and a quarter billions. Pre- 
miums received in New York totaled $254,473,- 
095; claims incurred, $67,054,720. 

The amazing growth of life insurance is 
strikingly shown by the fact that the compa- 
nies doing business in New York reported as 
the number of ordinary policies in force, in 
1860, 56,046; in 1890, 1,272,895; in 1920, 13,- 
206,526. In the sixty years’ interval, the amount 
of risks increased from $163,703,455 to $28,- 
430,027,384, and the assets from $24,115,686 to 
$6,550,253,577- The much larger growth of in- 
dustrial business has occurred entirely within 
the last forty-five years. 

An equally astonishing expansion has taken 
place in all so-called miscellaneous or casualty 
lines of insurance, including accident to persons 
and property, health, liability, compensation, 
fidelity, surety, burglary, theft, and credit in- 
surance. 

These lines began with travelers’ accident pro- 
tection less than sixty years ago. By 1906 this 
class of companies authorized in New York 
employed 22 millions of capital and held oo 
millions of assets. At the end of 1921 their 
capital was $66,252,000 and their assets were 
$562,482,784. Their premium income during 


the 
Life 


SYNDICATE BUSINESS 
GOOD 


Underwriting Exhibits of Both Insur- 
ance Groups Show Balance 


REPORT OF LAWRENCE J. BRENGLE 


Loss of Values and Decreased Repair Bills 
Together With High Rates Gave 
Americans a Good Start 

The report of the annual meeting of the 
American Marine Insurance Syndicates follow- 
ing the first full year of operation shows a very 
satisfactory year. Lawrence J. Brengle, chief 
underwriter for Syndicates B and C, submitted 
an underwriting exhibit as follows: 

At our last annual meeting it was possible to show 
the opecations of the Syndicates for only eight months, 
but now that another year has elapsed it is my pleas- 
ure to give below the result of the Syndicates’ activi- 
tics since organization—-August 10, 1920, to December 
15, 1921—which figures are taken as representing the 
1921 business of the Syndicates. 





[he Underwriting statements of both Syndicates 
covering the foregoing period follow: 
SynpicaTE “B” 
Underwriting Exhibit 
PCRIIIA “WEMTECN 6.o5e 016-0 0.0'e win ewisiwares $1,459,042.74 
Return premiums ...... $668,433.27 
Unearned premium re- 
BOUNE cinie-ssie a ho weet 35,511.30 
Lay-up reserve ........ 75,509.82 779,454.39 
Total earned premium.......... $679,588.35 
RERHORT- TRCEIVOD fos: iscciosacosne senate dienes 8,881.02 
GOALS AMOI «6 -3:s6:5vavecs'araioreaaia’ $688,469.37 


$141,517.19 
49,390.28 
20,495.16 


Losses paid an?! outstanding 
Commissions 


Net expenses 





$211,402.63 


$477,066.74 
1921 was $408,285,328; the losses paid were 
$178,258,221. 

Another class of insurance of growing im- 
portance in and around the larger cities is the 
real estate title aid mortgage guarantee com- 
panies. There are seven of these organized in 
this State. They not only guarantee titles and 
mortgages, but deal in mortgages and assist in 
the development of real property. Their re- 
ports for 1921 show assets of $122,106,061, capi- 
tal of $29,610,000, income of $20,351,009, and 
disbursements of $18,594,300. 

This year for the first time fire insurance 
companies in the United States are showing de- 
tails of certain side lines of risks, which are 
very interesting. ‘These lines cover risks in con- 
nection with motor vehicles, aircraft, inland 
navigation and transportation, tornadoes, wind- 
storms, cyclones, hail, sprinkler leakage, riot, 
civil commotion and explosion. Several of these 
are relatively new lines in insurance. Strike, 
workmen’s sickness compensation and salary or 
unemployment insurance are on the horizon, but 
do not promise much as yet on our side of the 
world. Insurance, however, is a developing 
business and may be applied to new conditions as 
they arise in any field where human provision 
can be used to discount the unfavorable future 
factors to which all human affairs are exposed. 
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Although the foregoing statement 
balance, the figures must not be take 


ing a normal or average year of hull underwriti 
ing 


as we only insured sixty vessels during the first yes: 
It just happened that during the 9 


of operation. 
period of underwriting in Syndicate 
fortunate 
paratively few claims, which Condition, however 
would not have prevailed if the business had nines 


Synpicate “C” 


Underwriting Exhibit 


Premnis: Witten - 34 6<-2 0000 oseccc $8,379 906 
‘ “+6 991 2,388 Of 
Return premiums ...... $2,220,817.43 
Unearned premium re- 
WONUE 656s és nnevanes 1,443,830.06 
Lay-up reserve ....... 500,000.00 4,164 g47, 
tT s a ie 
Total earned premium......... $4,207,741 4° 
” ’ . 
AtCEReSt es: casos. cas Sareea ee 32.989 
. 02,98 I) 
hl . pin =< 
Rots InGOMe snes eed Scene $4,240,731, 
»  $4,240,731.4¢ 
Losses paid and out- 


SiAMOIB 5.5/5: oe er isenree $1,911,990.02 


(ORINMISSIONS | 60.56 ase 6 65:40 867,452.83 


Net CXDERBES) 5isciscs:s, ociesers 89,621.97 
l‘remium tax and expenses 
i. ere en 120,069.29 
MBORAL oe'iscclesale GcacaleteWeim sais rercce aie $2,989,134 
—_———. 
Credit balance: <6 scan ccc aee $1,251,597.35 
ee 


You will, I think, agree with me that the foregoing 
is a satisfactory exhibit of our activities since the 
organization wa3 started, but one must not lose sigh 
of the fact that at the beginning we received the 
henefit of high rates and values, with a falling marke 
in the all of 
benefit. 


cost of repairs, which inured to our 

The last six months has demonstrated that the past 
must not he taken as an indication of what the futur 
will bring forth, Values have fallen to a very lon 

the competition of the world’s markets his 
very severe, so much so that we have felt it 
wiser to allow certain fleets to go by rather than t 
accept them at rates below cost. 

There has been practically no activity in Syndicate 
“B” for almost a year, due to the Shipping Board’ 
inability to sell their vessels. In éonnection with 
the operation of Syndicate “B,” your managers have 
heen approached on numerous occasions by the Ship 
ping Board, who sought some relief in the schedule! 
rates, which had been determined upon ‘on _ vess 
sold by the board, to more nearly represent the cos 
of insurance in the world’s markets. To this en! 
many interviews and conferences have been held wit 
the representatives of the Shipping Board. 


basis; 


been 





To Issue Renewal Certiricates Instead of 
Policies 

The standing committee of the Fire, Marine 
and Liabjlity Brokers Association of New 
York and the Casualty Insurance "xchange o! 
New York has addressed a letter to New York 
city brokers advising them of the committee’ 
recommendation that all policies, where prac: 
tical, should be renewed by renewal certificates 


lists of expiring policies to be —furnishe! 
brokers between the 15th and 2oth of the 
second month pzeceding the month of e 


piration. 
Brokers Association Elects Officers 

The following have been elected officers 0! 
the Fire, Marine and Liability Brokers Ass 
ciation of the City of New York: Presidett 
H. Henry Depew; vice-president, Reuben £ 
Kipp: treasurer, F. W. Stillman; secretat! 
3erthold M. Harris. 
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LEAFLETS GIVE BEST ADVERTISING 

VERY now and then some one revives 
E the idea of getting life insurance 
companies and agents interested in so- 
called “institutional advertising,” the pur- 
pose being to awaken public interest in 
life insurance, thus enabling agents to 
write more business. This may be looked 
upon as “casting bread upon the waters” 
in the hope that it will return many-fold 
to the scatterers, but it is likely to return, 
if at all, “after many days.” Some of the 
enthusiasts along this line actually seem 
to think that they are going to be able to 
hypnotize the publishers of newspapers 
country into boosting 
life insurance — free, 
gratis, for nothing! It is too much to 


throughout the 
vigorously for 
expect that newspaper publishers will de- 
vote much, if any, of their space to praise 
life insurance, however well they may be 
disposed toward it, except on the basis of 
paid advertising matter. Companies and 
agents will reap better crops of business 
by planting such seeds as good, convinc- 
ing life insurance literature in the form 
of leaflets, where they know the soil is 
ight, and then cultivating the ground 
assiduously until they gather in the fruits 
of their labor and good judgment. A 
larger proportion of such seed will ger- 
minate and grow to maturity under their 
lostering care, than will of that thrown 
to the winds to fall where it may, and 
which will lack the cultivation necessary 
to fruition. Not so many years ago, an 
effort was made to interest the public in 
life insurance through the medium of the 














daily newspapers, and it came out in the 


1905 life insurance investigation that the 
matter appearing in the daily papers was 
paid for ata fixed rate. In fact, when the 
details of the plan (which, by the way, 
did not prove very successful) received 
publicity, the the 
campaign was stigmatized by having the 
words “Dollar-a-Line” prefixed to his 
name by the metropolitan press. As a 
matter of fact, any attempt to secure 
free advertising in the form of propa- 


man who conducted 


ganda through the news or editorial col- 
umns of any high grade paper or maga- 
zine is tantamount to an affront to the 
intelligence of the editorial profession. 
A IST every day, it seems, there 
comes out some new statistical re- 


port showing that the longevity of the 


people resident in the registration area 
of the United States is increasing. Only 
very recently figures have been pub- 
two of the which 
caused a_ great 
These two diseases, typhoid 


diseases 
deaths in 


lished on 
have many 


years past. 


and tuberculosis, have been steadily 
decreasing in prevalence for a num- 
ber of years past, and both have 


yielded so well to improved sanitary and 
other conditions that the number of cases 
in a given community may be regarded as 
about an indicator of the health of that 
community. For instance the Bureau of 
Census has just published the typhoid 
death rate for 1920, showing the figures 
to be 7 per 100,000 of population. In 
3, so that there has 

de- 
Tak- 


1916 the rate was 13.. 
been a substantial reduction and 
creased death rate from all causes. 

ing the figures by States, Massachusetts 
and Wisconsin were the lowest. Both have 
a typhoid death rate of 2.5; while South 
Carolina has the doubtful honor of being 
the highest, the rate there having been 
22.4. This latter figure is, however, 
lower than that of 1919 for the same 
State, showing that there is improve- 
ment there. Where the figures are classi- 
fied as to white and colored, the latter 


classification shows a slightly higher 
rate. The same results are found in 


the figures on tuberculosis, there being a 
decline in the death rate of this disease 
of 39 per cent between 1900 and 1919 
in the United States registration area. 
The rate in 1900 was 181.8, while in 1919 
it was 111.3. Lee K. Frankel, third 
vice-president of the Metropolitan Life 
Insurance Company, estimates that a 
good part of the reduction is a direct re- 


~ 


a 


sult of the anti-tuberculosis work which 
has carried on throughout the 
country. Other causes are said by him 
to have been the general health cam- 
paigns conducted by various organiza- 
tions and also the general betterment of 
conditions which came 
Certainly the life 


been 


workingmen’s 
about during the war. 
insurance companies can take a lesson 
from these figures and forward all health 
work to their own financial betterment. 





CCORDING to the records of the 

Journal of Commerce, the fire loss 
in the first three months of the current 
year, in the United States and Canada, 
was nearly $108,000,000, the loss for 
March having been nearly $40,000,000. 
Thus the waste in the first quarter. of 
this year exceeded that in a similar period 
last year by $18,000,000, while the March 
loss this year was $11,000,000 greater 
than in March, 1921. It is evident that 
the moral and physical hazards have not 
yet begun to show improvement. 





City and Town Reports Discussed 

A special meeting was held on Tuesday of 
this week at the offices of the National Board 
of Fire Underwriters between the executive 
and advisory committees of the Examining Un- 
derwriters Association of New York and en- 
gineers of the National Board for the purpose 
of discussing town and city reports with a 
view to making such reports of more value to 
the underwriters. Suggestions were made that 
the engineers make a report of the territory in- 
habited by various foreign nationalities and 
that more stress be laid on “bad blocks.” 
Suburban Exchange Elects G. A. Clarke 

President 

The New York Suburban Fire 
Exchange held its annual meeting on Tuesday 
and elected G. A. Clarke of the Continental 
Insurance Company of New York president 
and F. Hoadley of the American Insurance 
Company of New York vice-president. During 
the meeting the prediction was made that the 
meeting would be the last annual one that the 
Suburban Exchange would ever hold, in view 
of the passage of the rate supervision bill and 
the pending amalgamation of the State rating 
associations. 


Insurance 


Automobile Conferences Soon to Be 
Merged 

The proposed merger of the Eastern Auto- 
mobile Conference and the New England 
Automobile Conference was approved by the 
executive committees of the two organizations 
at a meeting on Tuesday and plans for the 
carrying out of amalgamation are under way. 
Opposition developed at the meeting to the 
minimum premium order recently promulgated, 
but the order was sustained by a tie vote. 
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N Biackstock, Pres. Emil Johnson, Secty. 


COMPLETE COVERAGE 
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Insurance 


Juternational Jndemunitp Co, 
Home Office: Los Angeles 
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| QUALITY INSURANCE For Preferred Risks 


Our new accident policy—the 
35th ANNIVERSARY 


gives all the usual coverage demanded by live salesmen (and buyers) and, 
in addition. has a new liberal and strong selling inducement in its provision of 


DOUBLE DEATH BENEFIT for accidents occurring while riding in 
PRIVATE or PUBLIC AUTOMOBILES 


20 per cent. of all accidents reported are Auto Accidents 


and no class of risk is more exposed to this hazard, through constant use, 
than the Preferred risk. They will want this policy. 


THE PREFERRED ACCIDENT INSURANCE CO. 
KIMBALL C. ATWOOD, President, 80 Maiden Lane, New York 








National Liberty 


Fusurance Company of Amertca 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
Statement, nnn 1, 1922. 


Cash Capital. . ee Bela ........ $1,000,000.00 
Assets. . - a6 0s oie soe ee Oe eos OS 
Liabilities including Capital.. assis bs acse —Opkeeaad cos: 
Net Surplus.. Sp dtusetscasanws Lei eoeanee 
Surplus to Policy Holders. . ee weceece 07480,400.99 


HEAD OFFICE: 








DESOLATION.--.- 


left in the tornado’s wake, speaks strongly for 
insurance protection. 


Our Tornado Circular of this year, fully illustrated in 
two colors, is a convincing argument that almost 
every section, east of the Rocky Mountains, is in the 
“cyclone belt.” 

Solicit ‘Tornado and Windstorm insurance With 
sales ammunition of real power. ‘This we supply— 


write for it. 


FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York 
HENRY EVANS ST ee 
Chairman of the Board 3 \j ag CASH 


CAPITAL 
C. R. STREET 
President $2,500,000.00 





“AMERICA FoRE™ 


CHICAGO MONTREAL SAN FRANCISCO 














709=717 Sixth Avenue, Cor. 4Ist Street, New York. 











INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1922 


Reserve for Unearned Premiums.................... $1,149,297.48 
Other Liabilities. . ah Se ar ares ae ome terre 257,293.41 
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[FIRE INSURANCE NOTES AND EVENTS 


NEW YORK SURVEYS 

The Insurance Institute.—President Rich- 
ardson is calling a meeting of the incorpora- 
tion committee for April 25. This will be a 
luncheon meeting at the Bankers Club. On 
the same day at 10:30 the officers and execu- 
tive committee will hold a meeting for the pur- 
pose of going over the examination papers 
preparatory to their printing. 

The Local N. F. P. A.—The annual meet- 
ing of the local chapter of the N. F. P. A. was 
held at the Drug and Chemical Club on 
Wednesday. There was a very fair attend- 
ance. After the business had been taken care 
of an address was given by George B. Mul- 
daur of the Underwriters Laboratories. 

Sprinkler Equipments.-—Bulletin No. 1760 
of the New York Fire Insurance [xchange 
lists five new equipments that have gone into 
commission. One is graded at 50 per cent, one 
at 65 per cent, two at 80 per cent, and one was 
a stage equipment for the theater. In addition 
to this the Bulletin listed seven alarm services 
that had been attached to sprinkler equipments 
which lifted the grading very much. The 
seven equipments now grade as follows: Tive 
at 80, two at 90 per cent. 

New Sprinkler Equipments.—The sprink- 
ler department of the New York Fire Insur- 
ance Exchange was recently notified in one day 
that five new sprinkler contracts had been 
closed in this territory. This is the largest 
number for so long that it is difficult to tell 
when. It is a healthy indication of reviving 
business, 

The Lectures This Week.—The lectures 
of the Insurance Society for this week in- 
cluded the second and last lecture by Professor 
Kilduff on business English. The attendance 
on these two lectures has been the best of any, 
over one hundred being present on each oc- 
casion. The last stated lecture in the other 
courses was the one on correspondence by 
William B. Mann, superintendent of agencies, 
Ocean Accident and Guarantee Corporation, 
Ltd. Announcement was made that next week 
at the regular hours E. R. Hardy would con- 
duct instruction classes preliminary to the 
examinations, which are set to begin May 8. 









On Monday evening the society will hold its 
second, or spring, tea, so to speak. The 
speaker will be Superintendent Stoddard of the 
Insurance Department. 

Industrial Policies.—It is interesting to 
note that for the industrial companies report- 
ing to the Census Bureau for their weekly 
health index for the week ending April 8, 1922, 
there were in force 48,931,741 policies as com- 
pared with 46,505,524 policies for the cor- 
responding week in 1921. This is an increase 
of 2,326,217 in one year. 

The Change in Manufacturing Conditions. 
—Probably very largely due to the workmen’s 
compensation, but also partly due in good meas- 
ure to change in social conditions, the clothing 
trade is passing through a period of readjust- 
ment so far as manufacturing is concerned, 
with a marked tendency for the maker of 
clothes to do the cutting on his own premises, 
but not to do any of the manufacturing; that 
is, the sewing, etc. It appears to be well es- 
tablished now that the labor problem can be 
better handled by others than the direct powers 
themselves, and that accounts in large measure 
for the division of operations. 


CHICAGO AND THE WEST 

Cook County Meeting.—The Cook County 
Field Club held its April meeting last week at 
the Hamilton Club. It was decided to incor- 
porate the organization in order to prevent the 
use of its name by others. J. K. Walker, of 
the firm of Moore, Case, Lyman & Hubbard, 
spoke on conditions in the business. He op- 
posed the multiplication of agents and the 
appointment of agents to handle single lines of 
insurance. He also complained about the high 
acquisition cost, and said that if the insurance 
men themselves did not correct this evil the 
State would attempt to do it for them. An- 
other talk was made by Charles Ringer, a 
Chicago agent, his subject being “Increasing 
Taxation in Chicago.” It was decided to hold 
the annual outing of the Field Club at the La 
Grange Country Club on Tuesday, June 6. 


Insurance Follies Afloat—The musical 
comedy entitled “Insurance Follies Afloat,” 
to be given by the Insurance Club of Chicago 


kKEINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


on May 4 and 5, promises to be a great event 
in the history of the club. The cast is made 
up entirely of employees of the various in- 
surance offices. 

Insurance Club Annual Meeting.—The 
annual meeting of the Insurance Club of Chi- 
cago will be held on May 16 at the Hamilton 
Club, and will be preceded by a banquet. 

Chicago Board’s Quarterly Meeting.—The 
quarterly meeting of the Chicago Board of 
Underwriters was held April 13. The fire de- 
partment committee presented its report, which 
was approved. The following agents were 
elected members of the executive committee: 
W. E. Higbee, George Tramel and George H. 
Coleman. The appointment of a_ publicity 
committee of five was authorized, the purpose 
of this committee being to have the Board 
properly represented and brought before the 
public. 


PHILADELPHIA NOTES 

Many to Go to Harrisburg.—Philadelphia 
will be well represented at the big insurance 
convention to be held May 4 and 5 in Harris- 
burg, Pa. Headquarters will be established by 
the Philadelphia delegation at the Penn-Harris 
hotel. It is exepcted that about three hundred 
and fifty persons will go over to the conven- 
tion city from here by special train, to leave 
on the morning of May 4. 


NEW JERSEY NOTES 

Bergen County Coming Forward—The 
development and greatly increased realty val- 
ues of the Bronx during the past decade has 
been one of the most discussed topics in real 
estate circles of recent years. Improved transit 
facilities accomplished this great and perma- 
nent advancement. Shrewd metropolitan real 
estate operators have begun to observe the 
drift toward Bergen county and for the same 
reason. They are anticipating the natural 
trend of future events following the construc- 
tion of the tunnel and later on the bridge. 
Special agents of insurance companies are 
thoroughly alive to the possibilities of this 
coming development and are laying plans for 
increased business in accordance. 
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RATE HEARING DELAYED 


Michigan Investigation Postponed To 
April 24 


COMPLAINT AGAINST INDIANA 
BUREAUS 


Hoosier State Keenly Interested In Hearing 


[NDIANAPOLIS, Inpv., April 17.—The Michigan 
state fire insurance rate investigation hearing, 
ch was to have opened March 29 at Lansing, 
has been postponed to April 24. The Indiana 
state Insurance Department is interested in the 
gation because of possible similarity in 


whi 


investi 
me ways to the Indiana insurance rate situa- 
son, Thomas S. McMurray, Jr., Indiana State 
insurance Commissioner, will be a spectator at 


Hor 


the hearing. 

The Michigan case is being watched with in- 
terest here, because the manner in which the 
Michigan Rating Bureau, maintained by stand- 
id old-line fire insurance companies, adminis- 
red the Dean schedule in Michigan may have 
wmething of a parallel in the way the Indiana 
Inspection Bureau has heen administering the 
Dean schedule. Both State departments have 
questioned practices of the bureaus in their 


ww § Wem wt | Ga OT 


respective jurisdiction. 

There is on file in the Indiana State Insur- 
ance Department a formal complaint against 
some of the Indiana bureau rates, and within 
the last few months there have been several 
less formal complaints against bureau rates and 
practices. Mr. McMurray says that the aver- 
eo age rate paid by Hoosiers has increased in the 

1 lat few years, but the State recently has 
ordered some reductions and others are possible. 
Mr. McMurray says that he has no exact figures 
to show the average rates for individual years. 

The Michigan report shows that the average 

rate paid by Michigan citizens in I917 was 
eighty-eight cents a $100; the average in- 
creased to ninety-two cents in 1920, while a 
compilation for 192t shows a further startling 
increase to $1.01. Basis rates in Michigan have 
net changed since 1915, says the report, and 
this large increase in the insurance tax has been 
accomplished by the Michigan Inspection Bu- 
reat through varied and devious methods. 
Much of what is hoped to be done by the 
Michigan State Department already has been 
done by the Indiana Department, which, under 
Mr. McMurray, has pursued a steady course 
for several months toward restricting bureau 
interpretations of the Dean schedule in Indiana 
and toward lowering rates on some of the 
hazard classes, Mr. McMurray says. 





|] 


The Public Service Commission of Indiana 
as ordered the Indiana Power and Service 
Company to install proper equipment to insure 
an adequate water supply for the city of Bloom- 
held, Ind. The action was based on a petition 
filed by N. T. Miller, State fire marshal, ask- 
ing that the company be required to bring the 
Water pressure necessary for fire fighting. The 








| approval of the petition in Bloomfield probably 
J will result in a vigorous campaign by the fire 
marshal for an improvement in the water pres- 


sure in a number of other cities in the State. 





ANTI=TRUST LAWS AGAIN 


Companies May Be Charged With 
Violating Them in Kansas 


ATTORNEY GENERAL REPAIRING CASE 


Question of Fixing Fire and Hail Insurance 
Rates Involved 

Toreka, Kan., April 16.—The 126 fire insur- 
ance .companies which are fighting the recent 
rate adjustment order of the Kansas Insurance 
Department may be charged with violations of 
the anti-trust laws of the State when the hear- 
ing on the permanent injunction order is taken 
up in the district court this week. The charge 
is being developed by Richard J. Hopkins, at- 
torney general, and Karl N. Rankin, assistant 
attorney general, who are preparing the case 
for the State. 

It was established in a former suit between 
the insurance companies and the State Insurance 
Department that they could properly join in a 
suit to test an order of the department without 
violating the anti-trust laws. But it is asserted 
that the courts have not ruled on the question 
of the insurance companies joining in making 
tire and hail rates. The law requires the com- 
panies to file their schedule of rates with the 
department and not to discriminate in the writ- 
ing of insurance. 

There is a specific statute against fire in- 
surance companies entering into any combina- 
tion to fix rates. The Kansas Inspection Bu- 
reau makes all of the tests and establishes the 
basic ratings throughout Kansas. It makes up 
the detailed rate sheets which the companies 
purchase and furnish their agents, and from 
these schedules the rates. are made up and 
charged against the policyholder. 

The attorney general is preparing to file with 
the district court an answer to the original 
petition of the companies, in which the charges 
of violations of the anti-trust 
specifically set forth, and the court will be 
investigation into the 


laws will be 
asked to conduct an 
operations of the companies and the Inspection 
Bureau to determine whether or not the com- 
panies are violating the law. 


Eureka Fire and Security Fire Now Merged 
CINCINNATI, Onto, April 18.—The Eureka 
Fire and Marine Insurance Company and the 
Security Fire Insurance Company, both of Cin- 
cinnati, have effected a merger under the name 
of the Eureka-Security Fire and Marine Insur- 
ance Company. I*. A. Rothier, who was presi- 
dent of both companies, is the head of the new 
organization; B. G. Dawes, Jr., is vice-president 
and secretary; Adam Benus, former secretary 
of both, is assistant secretary and treasurer, 
and F. C. Barton is also assistant secretary. 
The merger was voted by the stockholders. 





Named Boston Fire Vice-Presidents 
FE. Winchester and I. Lloyd Green have been 
elected vice-presidents of the Boston Insurance 
Company of Boston, Mass. 
Mr. Winchester joined the Boston at its 
fire writing in 1896 as assistant fire manager and was 
clected fire manager in 1902. 
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FARM CONTROL 
REJECTED 


Western Union Declines Jurisdiction 


ACTION ON EXCEPTED CITIES BY 
JULY 1 


Conference Committee Will Endeavor to 
Reach Agreement With Agents 

The most important action in years on the 
excepted cities situation was taken ‘by the 
Western Union at its meeting in Washington 
last week. Following a long discussion of the 
matter, a discussion prompted by the frank 
statements of President C. R. Tuttle in his ad- 
dress reported in THE SPECTATOR last week, it 
was decided to turn the matter over to the con- 
ference committee, with instructions to bring 
about an agreement between the agents and the 
companies on the matter before July 1, or, if 
unable to reach a compromise by that time, to 
take definite steps to enforce the rules. The 
executives present all left the meeting with the 
impression that the situation would not give 
them further trouble, and expressed great 
satisfaction with the action taken. The whole 
matter will have to be ratified at the coming 
mecting of the Western Insurance Bureau, but 
it is understood that that body has been for 
some time anxious to get action, so that no diffi- 
culties are anticipated in that direction. 

Jurisdiction over the farm business was 
definitely declined when brought to a vote dur- 
ing a protracted session on Thursday morning. 
Several companies that have opposed such ac- 
tion in the past had not yet changed their 
opinions, and the members in favor were con- 
sequently disappointed. The business will con- 
tinue to be under the rulings of the recently 
organized farm conference, a body which has 
no method of enforcing its rules. 

With the exception of the automobile com- 
mittee, most of the other reports were of a 
more or less routine nature. It was decided to 
follow out the recommendation of President 
Tuttle to form an advisory committee to act 
in conjunction with a similar committee of the 
bureau to confer with field men and _ their 
agents on field matters. The special committee 
on the revision of rules was not prepared to 
make a report, and was continued with instruc- 
tions. The rules regarding the writing of lines 
upen grain were not changed. The matter of 
contingent commissions was taken up and dis- 
cussed, and finally approved in principle. A 
committee was appointed to give the matter of 
practical application further study, with instruc- 
tions to report at a later meeting. 

The report of Ralph B. Ives, chairman of the 
committee on automobile insurance, was re- 
ceived with particular interest. Mr. Ives re- 
viewed at length the unsatisfactory conditions 
in the business in the West, and especially 
touched upon the loose methods of underwriting 
which are prevalent. It is understood that at 
the next meeting of the National Automobile 
Underwriters Conference the Western Union 
committee will attempt to have the former make 
certain changes in its rules, which will tend to 
make underwriting much stricter 
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When Insured in Georgia Casualty Company 
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Surplus and Reserves to Policyholders Over Two Million Dollars 
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MORE THAN $28,500,000.00 


has been paid to Continental Policyholders or their benefi- 
ciaries as indemnities for loss of business time by accident, or 
for accidental loss of sight, limb or life, or for loss of business 
time by sickness. 

In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. Continent- 
al Accident and Health policies sell and stay sold—good 
openings for the right man. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 
General Offices: Chicago. U.S.A. 
CANADIAN HEAD OFFICE: TORONTO, CANADA 


The Farmers and Bankers 
Life Insurance Company 
Invites Inspectton—Inquiry of Integrity 


It Issues 
POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that creates 
a genuine spirit of loyalty between Agents and Company, 
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MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 





Paid-up Capital $100,000.00 
Admitted Assets Dec. 31, 1920, $307,412.00 


Policies Issued on the Weekly Plan Only 
W. A. JOHNSON, Pres. J. A. WALKER, Secy. 








THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 












New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 











L. J. DOUGHERTY, Sec’y and Mar. 

























The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
aerated POLICIES contain valuable SPECIAL DISABILITY and 
AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 
A Home Life policy brings peace of 
mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 
Dr. E. Bryan Kyle, Medical Director 
Philadelphia, Pa. 





Independence Square 


Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Progressively Successful 


Insurance in Force over $95,000,000 
Assets over 8,000,000 


Operates in Texas only 

















THE MASONIC MUTUAL LIFE ASSOCIATION 
THIS DID NOT HAPPEN BY CHANCE 


New Insurance Issued in 1921. . $42,448,000.00 
Gain in Insurance in Force. . 30,124,750.00 


Insurance in Force December 31, 1921. . 101,222,295.00 
Assets.. LRP RO ren ean Pere 4,613,494.57 
Increase it SRI TEE E 1,518,954.00 
Increase in Reserve......... _1,282,156.00 
Increase in Surplus...... 225,575.00 


UNEXCELLED LIFE INSURANCE PROTECTION— 
LOWEST NET COST—ABSOLUTE SECURIT Y—PE, 
FECT SERVICE—SQUARE DEALING—A SATISFI D 

IELD FORCE 
WILLIAM MONTGOMERY 


President 


Homer Building 
Washington, D. C. 
























ILLINOIS LIFE 


INSURANCE COMPANY 


CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Oompany 
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locKWOOD BILLS SIGNED 


governor Miller Approves Rate Su- 
pervision Measure 


yETROPOLITAN LIFE BILL THROUGH 


gther Measures Include Placing Mutual 
Companies on an Equal Basis With 
Stock Companies 


Seven of the Lockwood committee housing 
sills were signed the latter part of last week 
iy Governor Miller. The bills included one to 
allow the Metropolitan Life Insurance Com- 
ry of New York to invest $100,000,000 in the 
erection of dwelling houses. The bill placing 
insurance rate making bureau under the super- 
vision of the State Superintendent of Insur- 
ance was also signed. Other measures relating 
o insurance which were approved by the Gov- 
enor was a bill granting mutual insurance 
companies the same rights to do business in 
New York State as stock companies, and a 
measure providing against the converting of 
mutual insurance companies into stock com- 


pat 


panies, 

Why he was persuaded to approve the joint 
legislative housing committee’s bill, amending 
the insurance law, in relation to the power of 
insurance companies to purchase, improve and 
sll or convey property during certain emer- 
gencies, is explained in the following memoran- 
dum which was filed when Governor Miller 
signed the measure : 

“This is a temporary measure to relieve an 
emergency, and can be justified only as such. 
The duration of the powers granted is limited 
to March 1, 1924, the date to which the rent 
laws have been extended, or to the duration of 
the present housing emergency, which must be 
construed to mean “until March 1, 1924, unless 
the Legislature shall further extend the emer- 
gency laws. 

“At least one company proposes to take ad- 
vantage of the act, and-has already prepared 
plans, which it is prepared to put into im- 
mediate execution. It proposes to erect sani- 
tary, well-ventilated tenements to rent for $9 
per month per room or less. Its estimates, 
based on actual market conditions and labor 
costs, without taking into account possible con- 
cessions, indicate that at a less rental than that 
prescribed by the act the investment will yield 
a6 per cent return after allowing for depre- 
ciation and a sufficient amortization during the 
tax-exempt period to more than offset any 
possible decline in prices. 

‘I have seriously doubted the wisdom of 
allowing insurance companies to make invest- 
ments involving so great possibility of specula- 
tive risks; but, considering the limited time 
during which such investments are permitted, 
the direct pecuniary interest of insurance com- 
panies in proper housing, the willingness of at 
least one company to invest under what appears 
to be adequate safeguards, my doubts have 
yielded to the belief that there is little danger 








of any harm from this measure and much hope 
for real relief.” 


Text oF Rate oF Supervision Bit 


Section 1. Section one hundred and forty-one of 
chapter thirty-three of the laws of nineteen hundred 
and nine, entitled “An act in relation to insurance 
corporations, constituting chapter twenty-eight of the 
consolidated laws,” as added by chapter four hun- 
dred and sixty of the laws of nineteen hundred and 
eleven and last amended by chapter twenty-six of the 


laws of nineteen hundred and thirteen, is hereby 
amended to read as follows: 
§ 141. Rate making associations. The term 


“rate” as used in this section and sections one hun- 
dred and forty-one-a and one hundred and forty-one-b 
shall include all of the elements and factors forming 
the basis for computing the consideration for insur- 
ance. Every corporation, association, board or bureau 
which now exists or hereafter may be formed, and 
every person who maintains or hereafter may main- 
tain a bureau or office, for the purpose of suggesting, 
approving or making rates to be used by more than 
one underwriter for insurandes, including surety 
bonds, on property or risks of any kind located in this 
State, hereinafter called a ‘“‘rating organization,” shall 
file with the Superintendent of Insurance a copy of 
the articles of agreement, association or incorporation 
and the by-laws and all 
such 
to oyerate, together with his or its business address 
and a list of the members or insurance corporations 
represented or to be represented by it, as well as such 
other information concerning such rating organization 
and its operations as may be required by the superin- 


amendments thereto under 


which rating organization operates or proposes 


tendent. 
Every such 
after the filing of the 
last preceding paragraph, shall be subject to the visita- 
tion, supervision and examination of the Superintend- 
ent of Insurance, who shall cause to be made an 
examination thereof as often as he deems it expedient 
and at least three years. For pur- 
pose he may appoint as examiners one or more com- 
and upon such examination, he, his 


whether before or 
specified in the 


rating organization 
information 


once in such 
petent 
deputy 
all the powers given to the superintendent, his deputy 
or any examiner authorized by him by section thirty- 
nine of this chapter, including the power to éxamine 
under oath the officers or agents and all persons 
deemed to have material information regarding the 
business of or manner of operation by such 
rating organization. The superintendent shall make 
public the results of such examination and shall re- 
port to the legislature in his annual report on the 
methods of such rating organization and the manner 
of its operation. 

Each such rating organization and any person, as- 
sociation or corporation authorized to transact the 
business of insurance within this State, shall file with 
the Superintendent of Insurance whenever he may call 
therefor any and every rate manual, schedule of rates, 
rating plan and other information concerning such 
rates as may be suggested, approved or made by any 


persons 
or any examiner authorized by him shall have 


every 


such rating organization or by or for any such person, 
transact the 
for the pur- 


association or corporation authorized to 
business of insurance within this State 
poses specified in this section. 

No such rating organization shall fix or make any 
rate or schedule of rates which is to or may apply 
to any risk within this State, on the condition that 
the whole amount of insurance on any such risk or 
any specified part thereof shall be placed at such rates, 
or with the members of or subscribers to such rating 
organization; nor shall any such rating organization 
or any person, association or corporation authorized 
to transact the business of insurance within this State, 
fix or make any rate or schedule of rates or charge 
a rate which discriminates unfairly between risks 
within this State of essentially the same hazards or, if 
such rate be a fire insurance rate, which discriminates 


unfairly between risks in the application of like 
charges or credits or which discriminates unfairly 
between risks of essentially the same hazards and 


substantially the same degree of protection 


Whenever it is made to appear to the 


having 
against fire. 


satisfaction of the Superintendent of Insurance that 
such discrimination exists, he may, after a full hear- 
ine either before himself or before any salaried em- 
ployee of the Insurance Department whose report he 


II 


may adopt, order such discrimination removed; and 
all such persons, corporations, associations or rating 
organizations afiected thereby shall immediately com- 
ply therewith; nor shall such persons, corporations, 
associations or rating organizations remove such dis- 
crimination by increasing the rates on any risk or 
class of risks affected by such order unless it is made 
to appear to the satisfaction of the Superintendent of 
Insurance that such increase is justifiable. 

The findings, determinations and orders of the Super- 
intendent of Insurance shall be subject to review 
on the merits by certiorari order in the Supreme 
and Appellate courts of this State. In the event of 
final determination against any insurer, any over- 
charge during the pendency of such proceedings, shall 
be refunded with interest upon demand to the per- 
sons entitled thereto. 

Such rating organization or any other person, cor- 
poration, association or bureau, shall not charge any 
licensing, registration, certification or membership fee 
to brokers who shall have been or hereafter may be 
licensed or authorized as such pursuant to the pro- 
visions of this chapter; nor shall any such rating 
organization or any other association or bureau re- 
fuse to do business with or prohibit or prevent the 
payment of commissions to any person who may be 
licensed or authorized as an insurance broker, pur- 
suant to the provisions of this chapter, except for 
the reason that such a broker will not agree to adhere 
to the reasonable rules of such rating organization. 

Every such rating organization shall keep a care- 
ful record of its proceedings and shall furnish upon 
demand to any person upon whose property or risk a 
rate has been made, or to his authorized agent, full 
information as to such rate, and, if such property or 
risk be rated by a schedule, a copy of such schedule; 
it shall also provide such means as may be approved 
by the Superntendent of Insurance whereby any per- 
son or persons affected by such rate or rates may be 
heard, either in person or by agent, before the gov- 
erning or rating committee ‘or other proper executive 
of such rating organization on an application for a 
change in such rate or rates. 

No rating organization shall fix or promulgate a 
rate which does not accord with its established rules, 
classifications and schedules, nor adopt any rules, the 
effect of which would be to prohibit or regulate the 
payment of dividends by mutual or cooperative insur- 
ance corporations. No insurance agent, broker, cor- 
poration or association, shall charge a rate or receive 
a premium which deviates from the rate fixed or filed 
for and the rules applicable to such risk, but nothing 
herein shall prevent any insurer fixing or charging 
for any policy a reasonable minimum premium in 
accordance with the established rules of the rating 
organization, nor prohibit the making and performance 
of any contract for the installation of automatic 
sprinklers or other appliances for reducing the risk 
by fire on any property. Any person, association, cor- 
poration or rating organization willfully violating any 
of the provisions of this section shall, in addition to 
any other penalty fixed therefor by statute, forfeit 
to the people of the State of New York not less than 
twenty-five dollars nor more than one thousand dollars 
for each such offense. 

This section shall not apply to any contract of life 
insurance, nor to any contract of insurance upon or in 
connection with marine or transportation risks or haz- 
ards other than contracts for automobile insurance, 
nor to contracts of insurance upon property or risks 
located without this State, nor to contracts made by 
persons, partnerships, associations or corporations 
authorized to do business under articles five, six and 
seven of this chapter, nor to contracts made by assess- 
ment corporations authorized to do business under 
article nine of this chapter, nor to contracts made by 
advance premium corporations authorized to do busi- 
ness under article nine of this chapter and transacting 
business substantially confined to farm insurance, but 
it shall apply to all other kinds of insurance contracts 
issued by corporations authorized to transact business 
under any article of this chapter. 

§ 2. Said chapter is hereby further amended by 
inserting therein, following section one hundred and 
forty-one thereof, a new section, to be section one 
hundred and forty-one-a, to read as follows: 


§ 141-a. Regulation of rates for fire risks. Every 
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= KANSAS CITY, MISSOURI a se 
THE SOUTH IS RICHER NOW IN OPPORTUNITIES _ | : oy rates 10 
THAN IN YEARS. Never was there’ so much money in THE COMPANY. Backed and endorsed by the most substaniulf iy herein 
Pa bsoe vir ag | | and influential business men in Kansas Cie | i to met 
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LOUISIANA STATE LIFE INSURANCE COMPANY || Sum? aeieainan tne: oe 
H. CLAY BROWN, Supt. of Agencies, © SHREVEPORT, LA. DANIEL ]BOONE, President | DANIEL BOONE, Jr., Secreta, ff «itt 
directly by 
— siotitons 
reasonable 
GENERAL AGENCY OPENING FOR THE ACCUMULATION POLICY |} 2.4 
is a combination of insurance and investment in a new siting the 7 
NORTHERN WEST VIRGINIA as it provides for increasing benefits each year—in seni _ 
, : Contingency Fund that will be available for the purchase of [Ro 
Two good personal preducers may combine extended insurance, or which may be withdrawn Colthens in ami ng 
to get contract. terest) in event of an emergency. However, any amount re- ic: 2 
maining in the Accumulation Fund at death will be paid to the on 
If you cannot produce personally de not beneficiary as additional insurance. seat 
apply. Specimen rate: Age 35 $31.90 per $1,000.00 i and filed | 
= ° ° ee cept where | 
Address West Virginia, care of THE SpxctTator, caiicpenallba nis 2a alsa mae codes 
P. O. Box 1117, New York City, N. Y. NATIONAL LIFE ASSOCIATION __ Des Moines, tows sad aes 
such risk wl 
all make 
OPPORTUNITY WESTERN LIFE INSURANCE COMPANY f sis «> 
Since the ending of the Great War, life assurance has become appreciated, not as an OF DES MOINES, IOWA ganization. 
incident but a necessity of life. Never before have the thoughts of man so steadily . Every per 
turned in one direction—Now is your opportunity. Become an Agent of the Great- JAS. H. JA MISON, President fo transact | 


West Life Assurance Company whose contracts ar: liberal—stability unassailable— 


terms to Agents equitable. Moreover, the Com >any conducts a Life Insurance | NEW and up to date policy contracts. REAL SERVICE to Polic State shall ¢ 
: . : . Yholdes § 
— sey “eee teaches the inexperienced man, but helps the experienced Agent and Agents. NOT SO BIG to lose sight of individual Agents, and big enced ing such rat 
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Head Office—Winnipeg : corporation » 

to. do filed | 

js sii cnoogeaed rics ™ . C. E. Clarke, President J. R. Anthony, Jr., Secretary with such 1 

or Reliable, Energetic men to represent us in the states of year, subjec 
Illinois and Missouri with direct Home Office centracts. Liberal GAEIT AL STUER, Sarees ie 


policies. PENINSULAR CASUALTY COMPANY |} st = 
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. ; A progressive insurance company recently licensed in Virginia, dall be a 

in the West has new ter ritory for -— 4 over we prominent stockholders throughout the ranization 
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live agents, Its policies are liberal who are anxious to secure General Agents’ or District Agency ret Pa 
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ous of obtaining the services of an Agency Manager Charleston, West Virginia Insurance: 
who is capable of organizing and producing an agency intendent.¢ 
force and who is acquainted with conditions in Ohio Are you seeking an agency in the States of West Virginia, tee : 
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An attractive contract will be given the right nan. Carolina, and Georgia? hundred at 
Address Middle West, Address bs ye 
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a Tit reafter may be formed, and’ every person 
ee gsintzin or hereafter + mgintains ;a bureau: or 
po for the purpose of suggesting, approving” or mak- 
fil r fire insurance upon risks within this 
Site hereinafter called a “rating organization” shall 
init to inembership or shall furnish its service with- 


igg rates fo 


out diseri 3 : 
poration authorized to transact the business of, fire in- 


weson) association OT corporation shall be a member 
r or adopt as a standard the rates of more than 
6 rating organization for the purpose of rating the 
we class of risks for the same hazards. The expense 
of maintaining sych rating’ organization shall be paid 
iirectly by the members and by such associations, 
ww@porations and subscribers in accordance with the 
resonable rules of the rating organization. 

The schedules, rules and methods employed in com- 
siting the rates charged for fire insurance shall be 
rasonable, Every such rating organization shall ap- 
sly minimum class rates, formally adopted, to all risks 
yithin this State rated by such organization for fire 
surance, or after an inspection of a. risk, fix and 
sromulgate specific rates therefor, which rates shall be 
a upon schedules formally adopted by such rating 
organization for the various classes of risks rated by 
tand filed with the Superintendent of Insurance, ex- 
cept where the class of risks or the local conditions 
nay in the opinion of the Superintendent of Insur- 
me justify flat or non-schedule ratings. Every: such 
rating organization shall make an inspection of every 
sich risk which is separately or specifically rated and 
tall make a written survey thereof which shall be 
fled as a permanent record in the office of such or- 
ganization. 

Every person, association or corporation authorized 
to transact the business of fire insurance within this 
State shall comply with the rates and the rules affect- 
ing such rates and charges of the rating organization 
in which it has membership or whose rates it adopts 
as its standard, but any such person, association or 
orporation upon thirty days’ notice of its intention so 
i. do filed with the Superintendent of Insurance and 
with such rating organization may, for the ensuing 
year, subject to the approval of the Superintendent of 
Insurance, charge higher or lower rates than those 
fixed by such rating organization, in which event it 


, shall for such ensuing year make a uniform percentage 


addition to the rates fixed by such rating organization 
ora uniform percentage deduction therefrom upon all 
classes of risks written by it and rated by such rating 
organization, and failure to do so shall in each and 
ery case constitute a separate misdemeanor subject 
to the penalties provided in section one hundred and 
forty-one of this chapter. 

No person, association or corporation authorized to 
trinsact the business of fire insurance within this State 
shall be a member or subscriber of any rating or- 
ganization referred to in this section or in section 
one hundred and forty-one, nor shall it contribute 
oor financially aid any such rating organization which 
tall fail to comply with the provisions of this sec- 
tion and section one hundred and forty-one. 

Every person, association or corporation transact- 
ig a fire insurance business in this State shall an- 
tally on or before the first day of July of each 
cllendar year file with the rating organization of 
which it is a member or from which it receives its 
rates, or with any other common agency approved by 
the Superintendent of Insurance, a classification sched- 
lle of premium writings and losses incurred on risks 
in this State during the preceding calendar year; and 
ch classification schedule shall be in accordance with 
the classification approved by the Superintendent of 
Insurance; and in addition to such reports the Super- 
mtendent of Insurance may require such person, as- 
‘tiation or corporation to file. such _ classification 
schedules covering a number of years not exceeding 
ave years, prior to the first day of January, nineteen 
tundred and twenty-three. 

It shall be the duty of the Superintendent of Insur- 
ince after due notice and a hearing. before him to 
order an adjustment of the rates on any fire insur- 
ance risk or class of risks whenever the profit derived 





‘tom such rate is excessive, inadequate, unjust or un- 














Teasonable, 


The findings, determinations and orders of the 


association, board or bureau which’ now 


mination to any person, association. er cori - 


wance within this State, applying therefor. No such. 


| Supdrifitendent of Insurance shall be subject to review 
‘on the merits by certiorari order in the Supreme: and 
Appellate courts of this State. In the event of final 
determination against any finsuter, any overcharge dur- 
ing the pendency of such groceetings shall be refunded 
witH interest on demand td the ‘persons entitled thereto. 

This section shall not: apply to jcontracts of insur; 
ance upon-of if donnection with marine or transporta- 
tion risks or hazards, including contracts, for automo- 
bile insurance, nor to contracts made by assessment 
corporations authorized to do business under article 
nine of this chapter, nor to contracts made by advance 
premium corporations authorized to do business under 
article nine of this chapter and transacting busness 
substantially confined to farm insurance, nor to con- 
tracts made by companies or associations whose busi- 
ness is confined chiefly to the insurance of sprinklered 
risks and which are conducted solely for the benefit 
and protection of their members and which pay no 
commissions or brokerages for the acquirement of 
their business. 

Any willful violation of the provisions of this sec- 
tion shall be subject to the penalties provided in sec- 
tion one hundred and forty-one of this chapter. 

§ 3.,, Said chapter is hereby amended by insert- 
ing therein, following section one hundred and forty- 
one-a thereof, a new section to be section one hundred 
and forty-one-b, to read as follows: 

§ 141-b. Regulation of other insurance rates; ex- 
ceptions. Every corporation, association or bureau 
which now exists or hereafter may be formed, and 
every person who maintains or hereafter maintains a 
bureau or office for the purpose of suggesting, ap- 
proving or making rates for insurance, other than 
specifically excepted herein, upon risks within this 
State hereinafter called a “rating organization” shall 
furnish its service without discrimination to any per- 
son, association or corporation authorized to transact 
the business of insurance within this State applying 
therefor. No such person, association or corporation 
shall be a member of, or adopt as a standard the 
rates of, more than one rating organization for the 
purpose of rating the same class of risks for the 
same ‘hazards. The expense of maintaining such rat- 
ing organization shall be paid directly by the members 
and by such associations, corporations and subscribers 
in accordance with the reasonable rules of the rating 
organization. 

The schedules, rules and methods employed in com- 
puting the rates charged for insurance shall be reason- 


able. Every such rating organization shall fix basis 
classification rates formally adopted for all risks 
within this State rated by such organization. Any 


departure from such basis classification rates shall be 
in accordance with schedules and rules formally 
adopted by such rating organization and filed with 
the Superintendent of Insurance. 

Every person, association or corporation authorized 
to transact the business of insurance within this State 
shall comply with the rates and the rules affecting 
such rates of the rating organization in which it has 
membership or whose rates it adopts as its standard. 

No person, association or corporation authorized to 
transact the business of insurance within this State 
shall be a member or subscriber of, nor shall it con- 
tribute to or financially aid, any rating organization 
which shall fail to comply with the provisions of this 
section and section one hundred and forty-one. 

Every person, association or corporation transacting 
the business of insurance in this State shall annually 
on or before the first day of July of each calendar 
year, file with the rating organization of which it is 
a member or from which it receives its rates, or with 
any other common agency approved by the Superin- 
tendent of Insurance, classification schedules of pre- 
mium writings and losses incurred on risks in this 
State, which classification schedules shall be in accord- 
ance with the requirements of the Superintendent of 
Insurance. 

It shall be the duty of the Superintendent of Insur- 
ance after due notice and a hearing before him, to 
order an. adjustment of the rates on any risk or class 
of risks whenever it shall be found by him that such 
rates will produce an excessive, inadequate or unrea- 
sonable profit. 

The findings, determinations and orders of 
Superintendent of Insurance shall be subject to re- 
wiew on the merits by certiorari order in the Supreme 


13 


the 


and Appellate courts of this State. In the event of 
final determination against any insurer, any overcharge 
luring the pendency of such proceedings shall be re- 
funded with interest on demand to the persons entitled 
thereto. . 

This section shall not apply to any contract of life 
insurance; nor to contracts for health and accident in- 
surance; nor to contracts of insurance against fire or 
upon ‘or’ in connection with marine transportation 
risks or hazards other than contracts of insurance 
upon automobiles, airplanes, seaplanes, dirigibles or 
other aircraft; nor to contracts of insurance upon 
property located without this State; nor to contracts 
made by persons, partnerships or associations author- 
ized to do business under articles five, six and seven 
of this chapter; but it shall apply to all other forms 
of insurance mentioned in any article of this chapter. 

Any willful violation of the provisions of this sec- 
tion shall be subject to the penalties provided in sec- 
tion one hundred and forty-one of this chapter. 

§ 4. Sections one hundred and forty-four, one hun- 
dred and forty-five, one hundred and forty-six, one 
hundred and forty-seven and one hundred and forty- 
eight of said chapter are hereby repealed. 

§ 5. For the purpose of carrying the provisions of 
this act into effect the following approprations, effective 


July first, nineteen hundred and twenty-two, are 
hereby made: 
Personal service. 
Statistician or examiner, 2 at $4,000.. $8,000.00 
Assistant examiner, 4 at $2,500...... 10,000.00 
Maintenance and operation. 
MONG otc coaccancwdaawe den cassie kaa 4,500.00 


The following appropriations, effective immediately, 
are also hereby made: 


Maintenance and operation. 


NOME iecccwdwacnwencdasesannveedaws $750.00 
Equipment, materials and supplies.... 500.00 
§$ 6. Except as provided in section five, this act 


shall take effect immediately. 


Warsaw Insurance Company Increases 
Surplus 

The Warsaw Insurance Company of Warsaw, 
Poland, which has been operating in the United 
States for over a decade past, made a substan- 
tial increase in the surplus of its American 
branch last year, having added thereto $127,000, 
bringing the surplus up to $540,222, on January 
1, 1922. At the same time the assets of its 
United States branch amounted to $1,096,712, 
and its unearned premium reserve was $398,- 
206. The bulk of the company’s Ameérican 
business, which is strictly reinsurance ceded by 
other companies, consists of fire risks on which 
its premiums last year were about $454,000. It 
also wrote small amounts of motor vehicle, tor- 
nado, sprinkler leakage, and riot and civil com- 
motion insurance. 

Fester, Fothergill & Hartung, of New York, 
the company’s United States managers, con- 
duct the American affairs of seven foreign re- 
insurance companies, and their combined busi- 
ness, which represents a very large yearly sum 
of premiums, indicates the high favor in which 
the firm named and their companies are held 
in this country. 


—Under the title “Handy Insurance Chart of 


3ritish Companies Transacting Fire, Marine, Personal 


Accident, Employers’ Liability and Miscellaneous 
Business,” The Post Magazine has issued a _ pocket 
booklet presenting items of -income and outgo for 


three years, with ratios, of the principal British fire 
and casualty insurance companies. This may be ob- 
tained through The Spectator Company at $1.75 per 


copy. 
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Life and Casualty Insurance Company 
of Tennessee 
CAPITAL STOCK $500,000.00 
A. M. BURTON, President Organized 1903 H. B. FOLK, Secretary 
Home Office—Nashville, Tenn. 
ALL STANDARD FORMS OF LIFE INSURANCE 
The Years Add to Our Strength 
‘Braceanek 

Special Thrift 
Annuity : 1, 4 Policies 

Limited-Pay | » epaties e S . for 

Endowments $ 1,702, 839. 87 and 
for Married $ 2 4 84. 236.30 Young 
Women ; é 5 4 ye 178.42 . People 


1920-2) 





$10,238, 940.42 


During the years 1919 and 1920 we issued a challenge to any Life Insurance Company in the 
United States, of our size or larger, on per cent of growth to premium income over the previous 
year. This challenge was published in a number of Insurance Journals, newspapers and maga- 
zines from New York to New Orleans, and no Company answered the challenge or came forth 
with a better showing. 


We Challenge This Year: 


Any Life Insurance Company, of our age or older, as to ratio of assets to policy liabilities. For 
every one hundred dollars of liability, by reason of policies in force, the Life and Casualty Insur- 
ance Company of Tennessee has one hundred fifty-five dollars. 


OUR MOTTO: “Winners Don’t Knock; Knockers Don’t Win” 








RULE OF CONDUCT: “Do Unto Others as You Would That Others Do’ Unto You” 
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Equity Life Plan Explained 

Some time ago THE SPECTATOR, - in accord- 
ance with its principle of obtaining informa- 
tion regarding all life insurance companies, 
wrote to the Equity Life Insurance Company 
of Omaha, Neb., an old line legal reserve com- 
pany, requesting information as to its plan of 
operation. In reply THe Specrator has re- 
ceived the following letter: 

We have for acknowledgment your _ letter 
of March 28th wherein you ask for informa- 
tion regarding the Iquity Life Insurance Com- 
paily. es a 
The Equity Life Insurance Company was 
chartered as an old line mutual legal reserve 
company on July 31, 1921, and at a later date 
will use the surplus or profits derived on the 
sale of its charter membership policies and 
convert under the Nebraska laws to a stock 
company. 

‘he company will sell one thousand charter 
membership policies which are being allotted 
and distributed over the State of Nebraska 
according to the population. 

Our charter membership policy is a $5000 
participating twenty-payment life contract and 
is in full force and effect from date of issue 
and if desired carries with it total disability 
and double indemnity benefits. The policy con- 
tains a dividend clause which provides that the 
surplus of the company will be composed of 
savings in mortality, interest in excess of the 
reserve requirements, profit from lapses, and 
savings by economy of management. The first 
distributed share of surplus will be apportioned 
to these policies at the expiration of five years 
from date of issue. 

Each policy carries with it an option wherein 
the policyholder is permitted to purchase his 
proportionate share of stock when the conver- 
sion is made, same to be paid for from the first 
five-year dividend of his policy. 

Up until November, 1921, our company is- 
sued a scaled policy which was in force for 
$1000 the first year, $2000 the serond, $3000 the 
third, $4000 the fourth, and after the fifth 
premium was paid the policy became in full 
force for $5000. Since November, however, 
we have entered into a reinsurance contract 
whereby, in connection with the scaled policies 
which we issued, our company will assume the 
$1000 risk the first year, adding $1000 to the 
same each year until the policy becomes in full 
force and effect. 

On the policy that is in full force and effect 
from the date of issue for $5000, the first year 
We reinsure $4coo0, the second year $3000, the 
third year $2000, and the fourth year $1000, 
alter which time it is our plan to carry the full 
risk, 

Inasmuch as the company was no sooner 
launched than the period of deflation struck the 
country, we feel very happy in reviewing the 
Progress made up to this time, 400 policies hav- 
ing been issued. 

The following officers are in direct charge 
of the company’s affairs and are giving all of 
their time to the company : 

Arthur S. Sorensen, president (formerly with 
the Travelers) : Guy H. Furness, vice-president 
and secretary (formerly with the Woodmen of 
the World and Reliance Life) ; Paul A. Havens, 
treasurer (formerly Nebraska State agent for 
the Minnesota Mutual), 


—The Business Mens Assurance Company of Kan- 
sas City, Mo.: reports a 
Written so far 1 


record volume of business 


iis month, 


Massachusetts Mutual Agency Meeting 

CINCINNATI, Onto, April 16.—The second 
quarterly meeting of the Cincinnati agency of 
the Massachusetts Mutual Life Insurance Com- 
pany was held at the Hotel Gibson in Cincin- 
nati last week. The first and initial meeting 
was held in Dayton, Ohio, last January, and 
the third in the series will be held in July. In 
addition to the Cincinnati agents of the com- 
pany, representatives from Dayton, Hamilton, 
Wilmington, and 
Celina were present. 

Russel H. Knight, who has been a member 
of the staff for 
elected vice-president of the association. 

A. Trostel, president of the Agents 
Association, welcomed the guests, and Alexan- 


Lima, Troy, Greenville 


agency several years, Was 


Charles 


der T. Maclean, assistant actuary of the Massa- 
chusetts Company, addressed the members at 
the morning session. Lawrence C. Witten, gen- 
eral agent for this territory, and Harry A. 
Metzer gave a discussion of contract and sales 
At the afternoon session, Al- 
talked “Massachusetts 
and sales demonstrations were 


demonstration. 
hert S. 
\lutual 
given by Mr. Trostel and S. Wesley Fennig. 

Following an address by the Rev. Jesse Hal- 


Creps about 


Ideals,” 


sey. an open discussion of sales questions was 
held. 
versity Club the speakers and their subjects 
were: Albert H. Morrill, “Hazards of Wills 
and states”; Robert H. Heuck, “Our Guests” ; 
Victor Heintz, “Life Insurance as an Invest- 
ment,’ and Joseph C. Behan of Springfield, 
Mass., superintendent of agencies, on “Opti- 


At the dinner that evening in the Uni- 


mism.”’ 
North California Life Underwriters Meet 
San Francisco, Cat., April 16.—The North- 
ern California Life Underwriters Association 
held its April luncheon-meeting at the Palace 
hotel, San Francisco, April 14. The speaker of 
Bell, one of San 
I‘rancisco’s prominent attorneys, who told of 


the day was Theodore A. 


the nceds of life insurance, especially on the 
monthly income plan, as found by the legal 
profession. 

One of the important questions taken up at 
this meeting of the association was the out- 
lining of a campaign for making May 11 
National Association Day. 

An unusually large number of underwriters 
were in attendance, and pledges were freely 
made for “ each member to bring a member” 
to the May meeting. 


Lincoln K. Passmore to Resign, Is Report 

Lincoln K. Passmore has resigned as vice- 
president of the Penn Mutual Life Insurance 
Company as of June 30, according to the Phila- 
delphia Public Ledger, which states that he 
for 
Mr. 
Passmore will continue a connection with the 


has been associated with the company 


thirty-three years as trustee and officer. 


company in an advisory capacity. 
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Handsome Gains of San Jacinto Life 

A comparison of important items in the state- 
ment of the San Jacinto Life Insurance Com- 
pany of Beaumont, Tex., as of December 31, 
1921, with those a year earlier reveals the fact 
that important gains were made last year. The 
admitted assets, which now amount to $632,692, 
have grown to the extent of $123,841; the legal 
reserve for policyholders, $376,082, shows an 
increase of $104,189, while the surplus to policy- 
holders, amounting to $240,596, shows a gain 
of $23,949. Included in the surplus mentioned 
is capital stock of $200,c00. The company 
closed the year 1921 with $10,365,281 of insur- 
ance in force. 

Among its assets are mortgage loans and real 
estate, $347,053; cash, $156,029; Liberty bonds 
and war saving stamps, $24,178; policy loans 
and premium notes, $69,409, together with vari- 
ous items of interest accrued, etc. 

The San Jacinto Life is fortunate in having 
a complete and well-organized staff of officers 
and a strong board of directors. H. M. Har- 
grove is president, and the other officers are: 
Vice-presidents, W. H. Stark, C. H. Moore 
and I. R. Bordages; secretary, J. S. Edwards; 
treasurer, B. R. Norvell; attorney, Oliver J. 
Todd; medical director, Dr. D. S. Wier; asso- 
ciate medical director, Dr. J. H. Reagan; as- 
sistant treasurer, Charles H. Stroeck; assistant 
secretary, George A. Wells; agency director, 
J. IF. Gilbert. 


Merchants Life & Casualty to do Life 
Business 

The Merchants Life and Casualty Company , 
of Minneapolis, a health and accident insur- 
ance company up to this date, has qualified as a 
life insurance company and will write both lines, 
issuing standard forms of life policies upon a 
non-participating legal reserve plan. It will 
enter the States in which it now writes health 
and accident insurance as soon as conditions 
warrant. 

Vice-President C. F. E. Peterson will have 
charge of this department for the Merchants. 


Finds Life Insurance Good Profession for 
a Woman 

Life insurance as a profession for a woman 
is lauded by Mrs. J. B..Tutwiler of the Frank- 
lin Life Insurance Company of Springfield, 
Ill., who recently became an agent. Mrs. Tut- 
wiler had grave doubts when she started out to 
sell life insurance and feared to receive the 
cold shoulder and be shown out by the office 
She found that grey hairs and seasoned 
years are an asset rather than a liability in the 
business of life insurance. 


boy. 





Writes Group Policy 
A group insurance policy on the employees 
of the Atlantic and Lithographic and Printing 
Company of New York has just been closed 
through the John N. Ryan general agency of 
the Equitable Life of New York. 
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Now’s the time to develop your full 


SPEED 


: ‘Now is the time’ won Napoleon ‘the throne of’ . 


France. “Go slow—tomorrow will do,” cost the 
great Robespierre the same mighty seat and his life. 


Mirabeau, Murat, Danton had all had their 
day and Robespierre, himself—was slipping. His 
friends were legion, and they urged decisive ac- 
tion. “My speech before the Directory tomorrow 
will clear the atmosphere,” said the tyrant of the 
guillotine—and he made his oration and was ar- 
rested. His Jacobin associates sent a message that 
they were ready to rally to his side and rescue him 
that night in 1794, when the women of the Market 
who had led the “Bread” hosts to Versailles but 
a year or so before, were clamoring for his head. 
““Go slow—tomorrow will do,’ was Robespierre’s 
reply, and on the morrow he was lifted into the 
tumbril and paraded to the block to die. 


Five years afterwards Napoleon, flushed with 
his victories in Italy and tired of the apparent ab- 
sence of triumph at home, turned to Talleyrand 
and said, “France does not know—I’ll return. 
Now is the time,” and he moved his armies back 
again over the Alps. At 2 P. M. on that memo- 
rable November Afternoon in | 799 the Great Gen- 
eral entered the French Directory, the same 
chamber in which Robespierre had procrastinated 
with a speech of conciliation. 


“Traitors,” ‘“‘Assasins,” he cried, and a hun- 
dred knives were raised at him. “I shall return 
with speed,” he exclaimed as he left the hall, and 
outside, to Ney and Murat and Bernadotte— 
“Now is the time, bring on the Guard.” At 
4 P. M. of that same afternoon he once more en- 
tered the Directory. “Your work is through— 
My time has come,” he shouted, and the First 
Consul of France took the reins. 


And ‘so it is all through life. Now is the time! 
Wasted minutes are fatal to success. Speed is the 
requisite if the laurel would enshroud your brow. 
Think what you can do with speed in an hour! 
Would it interest you to know that Prudential field 
men write more than 1,100 policies every hour of 
every working day in the year, and that the 
Prudential pays 100 claims every hour of every 
day? ‘This gives you a slant on what can happen 
in an hour. How about yourself? Now is the 
time to speed up. 


The Prudential 
Insurance Company of America 
Incorporated under the laws of the State of New Jersey 
STRENGTH OF ~ . 
CHBRALTAK.” Forrest F. Dryden, President 
a Home Office, Newark, New Jersey 
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PUSHING 


FORWARD. 


ef 


Business never stands still. It is either advancing or 
slipping back. 
Realizing this fact The Lincoln National Life Insur- 


ance Company has redoubled its service efforts during the. i 


1) 


past two years and continued to drive ahead to new rec, | 


ords in increased production. Even its splendid gains 


of last year are being topped by its increase in new busi= 


ness this year. 


You are equipped to push ahead when you 
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The Lincoln National Life Insurance Co, | 


“Its Name Indicates Its Character” 
Lincoln Life Building Fort Wayne, Indiana 


Now More Than $205,000,000 in Force 
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Improved Disability Provision 


Claim may be made as soon as disability occurs—no 
probationary period. 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on per- 
manence of disability. 


Immediate waiver of future premiums—no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, | 
without deduction for disability payments or for pre- ff 


miums waived. 


This new disability provision brings the service of 


America’s oldest legal reserve life insurance company © 
still closer to the needs of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Co.” 
of New York a 


34 Nassau Street, New York 
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THE WEEKLY DEATH RATE Weck a 
October— 
| January— 


Data from Records of Principal American Cities 


DreA WI 


RATES COMPILED BY CENSUS BUREAU 


Wide Fluctuations During Three-and-One-Half-Year Period, Which Included Influenza 
Epidemic 


ornr 


DPD 


By Dr. FREDERICK L. HOFFMAN 


NuTone 


During the latter part of 1917 the Division one 3 
of Vital Statistics of the United States Census weeKLy DEATH RATES OF THE PRINCIPAL 
Office initiated a method of collecting weekly AMERICAN CITIES, OCTOBER 6, 1917, 
mortality reports from the principal centers of TO MARCH 4, 1922 
population, communicated by wire and made (Rates per 1000 of Population) ft 
available in a consolidated form within forty- Weck Week 
eight hours. The data have been continuously !™4ins |, " ee. _— 
x collected since October, 1917, and are, therefore, —- 5 
now available for a period of 231 weeks,* fur- 
nishing for the first time in our national history 
a continuous record of accurately ascertained 
mortality rates, reflecting, broadly speaking, the 
general health of the nation. Obtained, as this 
information is, by a uniform method, and sub- 
jected to critical consideration on the part of 
© an office charged with the responsible duty of 
* standardizing American vital statistics, the data 
are of considerably greater intrinsic value than 
corresponding results obtained by merely com- 
§ bining the usual information for the cities con- 
) cerned. The method adopted proved invalu- 
Sable during the influenza epidemic of 1918, when 
© the spread of the pandemic could be traced with 
a wmerring accuracy from one locality to another. 
§ For the time being the information is limited to 
© deaths from all causes, at all ages, but given 
Separately also for ages under one year. Sup- 
) plementary thereto, but of a somewhat later 
| date, the Census Office secured an agreement 
with the principal industrial insurance compa- 
ties to report by wire each week the number of 
/ death claims paid, representing, of course, only 
§ the mortality ages one and over. Since I have 
. Presented the general considerations which un- 
'terlie this question in a contribution to The 
4 Economic World of July 7, 1917, as chairman 
| Of the Section on Information and Statistics of 
» the Advisory Committee on Labor, of the Coun- 
cil of National Defense, it would not seem nec- 
) sary now to enlarge again upon matters which 
Were discussed at the time. It is rather my 
| Present purpose to draw attention to the gen- 
—_tegelonprapane aor —- American health conditions, the most important 
For iis Seciite tan: swenke. edie Cctohes:6 3 e fact disclosed by the analysis is the death rate 
mmz, to the week ending March 4, 1922: jee ae for the week of October 26, 1918, when a maxi- 
a = yeaa a . mum figure of 63.3 per 1000 of population per 
annum was reached as a result of the influenza- 
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Reviewing this really extraordinary index of 
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*To and including March 4, 1922. 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE COMPANY 
OF AMERICA 


DES MOINES, IOWA. 


REINSURANCE ONLY 


Full Coverage 

















pneumonia epidemic. No rate below 10 per 
1coo of population was reached during any one 
week of the period under observation, but a rate 
as low as 10.0 prevailed during the week end- 
ing September 17, 1921. During the entire year 
of 1921 the highest prevailing rate was only 
14.1 per 1000 during the two weeks ending with 
March 5. Recalling the many arguments ad- 
vanced years ago that a rate below 15 per 1000 
was practically unattainable, and that a rate of 
I2 per 1000 was evidence of inherent untrust- 
worthiness, we are confronted by the fact that 
during the entire period commencing with the 
week of April 16, 1921, and ending with the 
week of December 24, 1921, the prevailing mor- 
tality rate of large American cities was below 
13 per 1000 of population !* 

The practical value of the data to health- 
promoting agencies cannot easily be exaggerated. 
It would be of considerable importance if it 
were possible to add the combined rate for, say, 
half a dozen infectious diseases, or for, say, 
typhoid fever and tuberculosis. Death rates 
lose their value when out of date, and most of 
the health reports published pass without notice 
because of the long delay in publication. It 
cannot be too strongly urged upon medical 
journals that they should every week draw at- 
tention to the current death rates of American 
cities, as this is the case with the medical jour- 
nals of Great Britain, which utilize the cur- 
rent weekly information of the Registrar-Gen- 
eral. But the United States figures have the 
advantage that they are available within forty- 
eight hours after the termination of the period 
to which they refer, being given, it is hardly 
necessary to say, in full detail for all the cities 
which contribute their experience. 

Using the report for the week ending March 4, 
1922, issued by the Census Office under date of 
March 7, 1922, it appears that the death rate 
for that week was 17.3 per 1000, representing 
the result of reports from fifty-nine cities, with 
an aggregate population of 25,680,108, estimated 
1921. The total deaths for the 


week amounted to 8505. 


as of July 1, 
Of this number, I115 
were deaths under one year of age. The cor- 
responding information for industrial insurance 
_* During 1921 the death rate of the State of New 
York was only 12.2 per 1000 against an average of 
15.2 during 1913-17, a decline of 
19.7 per cent. For the city of New York 


} 
3.9, equivalent to 


the 1921 





rate was only 11.2 per 1000, while the decline in the 
> 


rate was 23.3 per cent. 


companies represents 49,109,724 policies, and 
12,430 claims, or a claim rate of 13.2 per 1000. 

The weekly health index admits of being 
practically utilized in numerous social and eco- 
nomic investigations in which at the present 
time the health condition of the nation is 
lamentably ignored. The method can be widely 
extended to other social and economic phe- 
nomena which, unless reduced to comparable 
proportions and brought practically down to 
date, lose much of their value in being incor- 
porated in reports which are seldom read. Much 
progress has been made during recent years in 
the direction of utilizing in graphic form in- 
formation as to the cost of living, unemploy- 
ment, etc., but thus far no governmental pub- 
lication, or technical or periodical publication, 
concerned with questions of public welfare has, 
as far as I am aware, adopted the health index 
of the Census Office for the purpose of con- 
tinuously emphasizing the true state of the na- 
tion’s health. 

The Division of Vital Statistics is entitled to 
much credit for this innovation, initiated dur- 
ing the war, with the hearty approval of the 
late director of the census, Samuel L. Rogers. 
It is enlarging the sphere of its usefulness in 
this direction by collecting current information 
on diseases of special importance, such for illus- 
tration as sleeping sickness, influenza and pneu- 
monia, which are chiefly 


responsible for the 
higher death rates during the early part of the 
present year. The following table will show the 
actual mortality from influenza and pneumonia 
during the last six weeks for which the infor- 
mation is given: 
TABLE II 
INFLUENZA AND PNEUMONIA DEATHS IN 
AMERICAN CITIES, JANUARY 28 TO 


MARCH 4, 1922 


Influenza Pneumonia 

Week Ending Deaths Deaths 

Fantaty 1285.0 scenes 14 1,024 
Penrmiaty 98.5 dccecwts sees oan 177 1,302 
Bibio rao saNete Memos wateeeeiore 289 1,421 

Ble ssiecio ie bors ote 334 1,507 

DP ecejcteks-cioretel tess avaueiers 504 1,773 

MO Bs a ok on Sank Fe eo ces 454 1,546 


The future health progress of the nation will 
depend primarily upon a thorough grasp of the 
prevailing death rate specifically localized and 
identified as to preventable diseases, the control 
of which is unquestionably the chief duty of the 
authorities. The spread of epidemics is largely 
in proportion to apathy and neglect as regards 
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Thursday 


the first indication of disease occurrence, ag go 
lamentably illustrated in the nation-wide spread 
of poliomyelitis and influenza. Federal and 
State health agencies can no longer shift the 
duty of responsibility for such outbreaks upon 
vaguely perceived conditions which, in the light 
of modern experience, do not lie entirely outside 
of human control. But it is only the Prompt 
publication of mortality data, in the absence of 
morbidity statistics, that can bring home to the 
public what the situation really is and where 
the responsibility lies. 
In the Safe Deposit Vault 
By Irvine Loep 

[ was in the safe deposit vault looking over 
some important papers of mine when I came 
an old faded document. I examined 
it closer and recognized an endowment policy 
I had taken out fifteen years before and on 
which I was.to receive $5,000 next month. 
As I briefly reviewed my business life for the 
past fifteen years, I was sorry the policy was 
not for $10,000. When I was 25, I could have 
bought the insurance at half the price. Then 
I thought I did not need the insurance. Now 
I had a family and had to have it. At 25, 
I could better afford the insurance than now. 

If I had insurance then, [I 
would now have something to show for the 


across 


taken more 
money which I meant to put in the bank, but 
vhich somehow newer reached there. I wished 
I had doubled my endowment insurance in my 
early life. 

|Copyright, 1922, by The Spectator Company, New 
York, 
this article, please write to Tue Spectator. ] 


Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 
A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 
SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death. from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE ‘TIMES the face of the Policy, 
will be paid. 
FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 


Companies and general agents desiring to use 





Annual Premium, Ordinary 

BAM sg eraicve-ai Sacensra sear cece e ShaR ee 
Twenty Payment Life...... . .$167.10 
Twenty Year Endowment. .. .$235.10 


United Life and Accident Insurance Co. 
lome Office, United Life Bidg., Concord, N. H. 
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HUMOR IN APPLICATIONS 





Reviewer Finds Many Curious An- 
swers to Questions 


REPLIES MOSTLY FROM FOREIGNERS 


Personal History Question Leads to Several 
Curious Retorts 

The famous Doctor Johnson, the noted 

lexicographer, is credited with the saying that, 
A little nonsense now and then 
Is relished by the wisest men. 

If we accept this the following whimsi- 
calities and curiosities, noted by the writer in 
his daily task of reviewing applications for 
life insurance received by a leading insurance 
company from all quarters of the globe, may 
perhaps serve to lighten the sometimes too 
serious moods of over-assiduous workers. 

“Save us from our friends,” is an old, old 
saying, and judging from the nature of many 
of the reports sent in by friends, whose names 
are quoted by applicants for insurance as ref- 
erences, it would appear that there is still a 
good deal of truth in the ancient adage. Here 
A Japanese 
(!) the ap- 


for example, are a few specimens. 
gentleman writes of his friend 
plicant : 

Reputation not very good, being selfish and 
stingy. 

An East Indian planter makes the following 
caustic comment on the applicant, his views 
apparently not according with those of the 
prohibitionists : 

The applicant neither smokes nor drinks. 
In my opinion, he is more fitted to be a priest 
than a planter. 

An outspoken Englishman, in bearing testi- 
mony to the physical attributes of the risk, 
pays him a somewhat doubtful compliment by 
describing him as “the kind of man who lives 
to become a if not killed off by 
accident.” 

At the same time some of the 
reports must be accepted as intended for the 
best, although they are often quaintly ex- 
pressed. 

For instance, a Chinaman is spoken of as 
“temperate in all things—only one wife.” 

While a Japanese gentleman “is deemed to 
be gentle by nature, having fair credit.” Aad 
another is reported as “leading a cozy life,” 
whatever that may be interpreted to mean. 

In reply to the question, “Do you consider 
him one of the best lives known to you?” A 
Japanese friend replies discreetly, “I hope he 
shall have a best life.” 

And an Indian gentleman perpetrates the 
following specimen of Oriental English: 

Question. him a life 


nuisance 


friends’ 


“Do you consider 
Over average or under average?” 
Answer. “Medium size.” 
The translator, of course, is often responsi- 
ble for many of the quaint renderings of the 


loreign vernacular into English, as may be seen 


in the examples given below: 

“The mother died from debility, caused by 
disgusts in the family.” 

“No unfavorable features, because his infe- 
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Confidential communication 
those with clean records and with ability to 
handle such an agency. Address 


Central Ohio 
General Agency 
Territory unsurpassed and large enough for 


an unlimited production. 
Contract as good as the best, with exclusive 


invited from 


Exclusive, care of The Spectator 








rior to average weight does not defect disfavor- 
ably his lonvivity because all his organs are 
in a good state.” 

An unusually candid Medical Examiner re- 
ports that “the mother died Bright’s 
Disease, and his father, assisted by me, from 


fr ym. 


uraemia.” 

And a family physician lets himself go in 
the following: “It Miss Sylvia 
was over impressed by an exaggerated veg- 


seems that 


etarian diet as results of which she contracted 
a deep and mortal anemia.” 
The replies to questions of family history 
are sometimes a little vague. In one case the 
death of the paternal relative was reported as 
due to “eating sardines”; and in another, in 
answer to the question, ‘‘When did the brother 
the very lucid reply is given, “After 


die?” 
his birth.” 

One applicant, who is reported as being of 
“Arabian race with chestnut hair,’ must have 
presented a somewhat striking appearance, and 
so must another, who is described by the East 
Indian examiner as “muscular and plumpy”; 
and yet another, who is stated to be “strong, 
vigorous, delicate and pale.” 

Since the establishment of prohibition, the 
replies to the questions regarding the use of 
liquor do not give the candidates much trouble, 
but one gentleman frankly stated his willing- 
ness to take any kind of wine, spirituous or 
malt liquor, but expressed himself as unable to 
get it. Another, while admitting that he took 
liquor to excess sometimes, puts forward the 
plea that it was good 
This is much more candid than the 
admitted 


ingenious “always 
whisky.” 
Spanish-American 
somewhat deprecatingly that he 
accidentally at meals.” 

The reasons put forward for taking out in- 
surance are extremely varied, but the unfortu- 


gentleman who 


wines 


“took 


nate individual who wrote that he was seeking 
protection, as he had “just had twins in the 
family,” was surely freely justified in his course 
of action; but we must confess that we do not 
quite gauge the motives of the boy of ten years 
old who nominated his great-grandmother as 


his beneficiary ! 


Takes Policy to Furnish Pipe Organ 
The Metropolitan Life Insurance Company 
has issued a $5000 policy to Miss Jennie Porter, 
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principal of the Stowe public school, Cincinnati, 
Ohio, which policy is unique in that the fund 
for a new pipe organ for the school is the sole 
beneficiary. 

The organ will cost approximately $10,000. 
The money is to be raised through contribu- 
tions. Miss Porter, explaining her application 
for the insurance, said: 


While I expect the contribution plan to go 
through and the money to be raised, the fund 
must be protected in case anything should inter- 
fere. So it seemed best to me to take out the 
insurance, of which the organ fund is the 
beneficiary. 

—The National Life Insurance Company of the 
United States of America of Chicago has appointed 
the Kanby Agency of Milwaukee general agents for 
personal accident and health department. 
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HOW A MOVIE STAR WAS 
SOLD 


Good Salesmanship Moves Ben 
Turpin to Take $50,000 








FILM COMEDIAN WAS EASY TO SEE 





Interviewed at Hot Springs, Where His 
Wife Was Sick 


By A. L. Stapp 


I believe that the story of how I sold Ben 
Turpin, the world’s famous cross-eyed, film 
comedian, a $50,000 policy contains a bit of 
human interest, and that the example can often 
be followed by salesmen in dealing with famous 
men. My observation has taught me that our 
biggest men are very human; in fact, they have 
to be very human to be very big. Being human 
is being big itself. I believe every salesman 
could cast off a good deal of sales formality to 
his advantage. I cast off all in soliciting the 
only big movie star that I have ever solicited, 
and I wrote him. 

When I read that Ben Turpin, the famous 
star, was visiting at Hot Springs, I had a great 
ambition to write him for some insurance, more 
for the desire to say that I had written a good 
movie star than for the profit involved and to 
gain the experience of soliciting a man of his 





Massachusetts Mutual Life 
Insarance Company 


Springfield 
Incorporated 1851 


Massachusetts 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives. 


Joseph C. Behan, Supt. of Agencies 
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status. So I went over to Hot Springs, sought 
him out, got an interview with him, and told 
him frankly of my main purpose in soliciting 
his business, and that, although he had nothing 
to gain in buying his insurance through me in 
particular, I was sure that he had climbed the 
ladder of fame step by step, having had a very 
hard time, and had to do the unusual to attain 
his present position in his profession, and that 
I was trying to do the unusual in going to him 
as a stranger and writing him on the first in- 
terview. The frank statement of my purpose 
seemed to touch his heart and drew from him 
the statement that he had had the hardest time 
that any young fellow ever had, before he knew 
success. And I am convinced that I impressed 
him as a young fellow fighting a similar battle 
to the one that he had so persistently fought to 
success. 

3ut after letting himself down and _ taking 
me into his confidence in making the above 
statement he rather withdrew himself and said 
that he positively could not handle any more in- 
surance, and that he could not talk to me any 
longer, as he must go to his wife’s room in the 
hotel, as she was ill and that they were waiting 
for a doctor to attend her. This terminated 
what was beginning to look like a great inter- 
view to me, but in stating that his wife was 
ill he gave me another cue. I immediately hur- 
ried to a flower shop and had some flowers 
sent to his wife with a card on it, which I 
wrote, “Wishing you a speedy recovery and that 
I may have the honor of meeting you and also 
of writing your husband the insurance that I 
was just talking with him about.” Signed “A. 
L. Stapp, The Insurance Man.” In a few 
minutes after I sent the flowers I strolled back 
to the hotel, wondering what my chances were. 
Upon entering the hotel I was surprised to have 
the star hurry across the lobby and grasp my 
hand with both of his and thank me and tell 
me that he would talk to me about the insur- 
ance sometime in the afternoon. He was an 
actor and this little act of mine had impressed 
him and paved the way for a sale. He later 
told me that two insurance men once made him 
miss a train through their persistency in trying 
to write him, and that everywhere he went he 
was besieged by insurance men, and that I was 
the only one who really had acted human with 
him and did not try to write him against his 
will. 

After seeing him in the hotel lobby I went 
to my room in the same hotel and waited long 
enough not to appear over-persistent and called 
him at his room and asked what time I could 
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see him. . He replied that he would come to my 
room in thirty minutes. So I awaited him, but 
he did not show up in the thirty minutes, nor 
the next thirty, and after waiting an hour and 
a half I telephoned him again, knowing that he 
had lunch about that time every day, | 
camouflaged my real purpose in calling, which 
was to find out if he were coming, and asked 
him to lunch with me. To which he replied 
that he could not, but would see me in a fey 
minutes. By this time the suspense was getting 
on my nerves and I was nervous and trembling 
and really did not care much whether he came 
or not. As I was beginning to doubt my abjl. 
ity to carry the case to a finish after I had 
gotten thus far, I waited a while longer; by 
| decided it was a case of procrastination and 
that he was really trying to get rid of me and 
was not coming to my room at all. I was 
somewhat disgusted with myself for not having 
been more persistent. I lay down across the 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuabte franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran- 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, III. 

















EDMUND P. MELSON, President 


ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 





J. DE WITT MILLS, Secretary 
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bed and fell asleep and slept about twenty 
minutes, during which time I actually dreamed 
that I had written my prospect a $50,000 policy. 
tawoke, decided to go down for my much be- 
ted Iunch, and as I opened the door to leave 
my room, again, to my surprise, there stood the 
movie star ready to knock on my door to enter. 
We went inside and in a few minutes’ time I 
tad his application for $50,000. 


Addresses Rhode Island Underwriters 

Provence, R. I., April 16.—“If the insur- 
ance salesman of to-day is what he should be, 
there is no question about what he can be,” said 
Henry S. Wischmeyer, assistant superintendent 
of agencies of the John Hancock Company of 
Boston, at a dinner given in Providence recently 
by the Rhode Island Life Underwriters. 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,021,566.00 on Deposit with the 
Indiana Insurance Department 


$226,532.00 Surplus Protection to 
Policyholders 


$23,000,000.00 Insurance in force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 
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Mr. Wischmeyer declared that the insurance 
agent of to-day has a vital problem in his 
hands.. “Life insurance provides the where- 
withal for what the merchants are in business, 
and any man who is physically fit'and has the 
money is the prospect for the insurance agent, 
that the merchant may continue to live.” Mr. 
Wischmeyer went on: 


CouraGE NEw REQUIREMENT 


The day of the pessimist and the optimist is 
over. A new requirement in man springs up. 
Courage has taken the place of pessimism and 
optimism. What we need to-day is the man of 
courage—a man who will look ahead of him. 
It’s what inspires a man to bigger things. An 
insurance man must be a man of courage—a 
man of progress. 

With courage as a most worthy requisite, 
what are you as insurance agents doing to help 
solve the economic problem of the State? Do 
you read insurance journals, to keep abreast of 
the times and to learn what the other man is 
doing? Every insurance agent should read at 
least two journals, and more if he can get 
them. These journals will help you to learn to 
play the game fair. 

Fairness—that’s the one big asset of the in- 
surance agent. Let every person you-write have 
confidence in you. Be on the level with the 
widows, that they may get what is coming to 
them. The function of a life insurance agent 
is to see that a man’s life insurance affairs are 
what is actuatly needed to take care of those he 
leaves behind him when he dies. When you 
have sold a man, keep in touch with him, ex- 
plain his policy to him, so that he knows what 
sort of a contract he has made with you. 

I find that there are too many insurance 
agents who “get in, get through and get out.” 
In some respects that’s good enough, but when 
you do get out, leave a personality behind you 
that will always mean a welcome every time 
you want to go back to your customer's office. 
And it is a mighty good thing to go back there 
once in a while to explain the policy you have 
left. And speaking of personality, dress the 
part, keep yourself in trim and presentable to 
everyone. 

Most of the ills of the life insurance agent 
is caused by the agent himself. The man who 
makes a success of himself is the man who is 
sincere, and one who invoices a customer’s in- 
surance for him, and also analyzes it for him. 





In the course of his address, Mr. Wischmeyer 
urged the keeping of a business ledger. “The 
business ledger I mean,” he said, “is nothing 
more or less than a prospect book. Keep ac- 
curate records of prospects, go through them, 
make notations, and follow them closely. The 
prospects are your future business.” 


BUSINESS INSURANCE 


A. R. Spier Prepares Leaflet on Subject 

Much interesting and instructive information 
is contained in a leaflet prepared by A. R. 
Spier, chairman of the committee on use and 
extension of life insurance for credit of the 
National Association of Life Underwriters. 
\lr. Spier’s work is based upon “Business In- 
surance,” written by A. D. Hatfield of Cleve- 
land, and data of thé State Mutual Life Assur- 
ance Company of Worcester, Mass. Mr. Spier 


Says: 


Business insurance is rapidly coming to the 
front as a recognized economic factor in mod- 
ern business conservation. Business success is 
the happy result of a proper mixture of capital 
and brains. Capital alone cannot produce it; 
somewhere the proper amount of brains must be 
added. Every successful business is so because 
of the personality, energy and ability—the 
brains—of some one man or group of men 
whose death during its early history would 
have meant disaster and whose loss even to the 
established concern beyond the formative period 
cannot but cripple, at least for a time, its effi- 
ciency and earning power. 

The death of men closely identified with a 
business cannot but result in a shock to or- 
ganization, to financial credit, to business-get- 
ting ability and to efficient operation, and mean 
finally a distinct pecuniary loss. Therefore, 
you must agree that it is the part of wisdom 
and prudence for every business concern to 
carry protection on the lives of the men vital 
to it. 


A Difficult Prospect 
Sold by Letter 


The letter was written for P. F. Storrs, Manager 
Confederation Life Association. of Canada :: 

London, England. Mr. Storrs writes, “The after- 
noon I received your letters I sent several to pros- 
pects whom I had been drumming pretty hard 
without result. A reply came from one making 
an appointment. I called and secured his proposal 
for £15,000 ($75,000) at the very first interview.” 





You can open the way to real business—can create 
a keen realization of the value of adequate insur- 
ance and prepare the way for a personal call to 
close the application by letter. More than 400 
salesmen are using Hull’s sales creating letters 
for life, accident, partnership, automobile-and fire 
business. An insurance company official writes 
“Am well pleased with the letters. Shall be able to 
make effective use of them.” You may have details 
of this letter plan on request—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn, 
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under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 
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The 
Manhattan Life 
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66 Broadway, New York 
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IT HAPPENED THIS WAY 


Story of How a Policy Saved a Home 


INSURANCE MAN SAVES SITUATION 
Had Sold Husband $20,000 Unknown to 
His Wife 
By James Cary Hawes 

“When is daddy coming home, muvver?” 
Sonny tugged restlessly at his mother’s dress, 
as any child will do toward bedtime. 

“Daddy’s gone far away, little darling, and 
is never coming back.” The mother turned her 
tired face from the firelight to wipe away a 
hidden tear, then picked up her sewing again. 

‘“Bout a million miles away, muvver ?” 

“Yes, sonny, daddy’s gone to heaven. God 
tock him away.” 

“Muvver, what did my daddy go to heaven 
for, muvver? Why did God take my daddy 
away? Muvver, who'll give me nickels for ice 
cream cones while my daddy’s gone to heaven?” 

“Come, sonny, the sandman says it’s time all 
eood littie men were in bed.” 

Soon after sonny was shipped to dreamland, 
Mr. Hatch, executor of the Crane estate, came 
to inform the Cranes of their improvident con- 
dition. 

“I dislike to tell you, Mrs. Crane,” he said, 
taking a chair, “that after all debts are paid 
you will have only a few thousand dollars left 
of Mr. Crane’s estate, which is not sufficient to 
meet the payments on this home and support 
you and the three children. I’m afraid you'll 
have to sell this house. After paying off the 
mortgage you will have about $4000, which, in- 
vested at 6 per cent, will net you about $20 a 
month to live on. Have you any other source 
of income, Mrs. Crane?” 

“No, sir; none whatever.” Her large, brown 
eyes filled with tears. “I’ve never been depen- 
dent upon myself. My son, Waynes, finishes 
high school this year, and Doris is just ready 
to enter high school. I would rather go to 
work myself than take them out of school, but 
I'm not fitted to earn very much.” 

“It is indeed unfortunate that your husband 
carried no life insurance,’ declared Mr. Hatch, 
and picked up his hat to go. “I can hardly see 
how any man can afford not to. Good night, 
Mrs. Crane. I'll drop in again after I have 
thought the matter over further.” 

However, Mrs. Crane preferred to solve her 
own problems and was deep in thought when 
Wayne and Doris dashed in from a neighbor's 
house and threw their arms around their brave 
little mother. 

“Oh, mother, we've had an adorable time 
over at Mabel’s.” Doris showered her mother 
with kisses. “We've made the most wonderful 
plans to go to Abbington School next year. 
Mabel and I are going to room together, and 
she has a catalog all about what a wonderful 
place it is and the wealthy society girls who go 
there. It’ll take a lot of nice clothes, but Mabel 
and I have them all planned, and we've decided 
to take music and art extra. It’s right near 
3oston, and we can run into town for the week- 
end and see all the shows and get a taste of 
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high life to break the monotony of our studies 
Did you ever hear of anything more wonder. 
ful, mother ?” 

“Yes, I have,” broke in Wayne, before his 
mother could speak. “Jean and I are engaged, 
mother. She was over at Mabel’s and we took 
a long walk together. Gosh, mother, did you 
ever see a sweeter girl? Of course, we'll haye 
to live here for a while, because I can’t earn 
encugh to support us right now. I know you 
all will get along fine together; anybody could 
get along with Jean. Dad told me once that he 
liked for me to go with her. We've planned 
our honeymoon to California, so I'll have tp 








One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,250,000. In- 
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Purely mutual. 
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Selling Income Insurance 
is at Last Made Easy! 


Most insurance is bought for the sake of protection to 
dependents, and most men who buy it realize that greater 
protection would be given if the insurance were paid in 
monthly installments instead of in one lump sum. 


The only reason why more Income Insurance, with its 
automatic protection against unwise expenditure or foolish 
investment of insurance money has not been sold, is be- 
cause the average man couldn’t make the necessary annual 
payments, and the insurance salesman, therefore, found the 
field so limited that it could not be profitably worked. 


These disadvantages to insured and salesman are re- 
moved by the Income Insurance Policies offered by CEN- 
TRAL LIFE. In these attractive policies, Income Insur- 
ance is offered at a price within the reach of the average 
man—and on a plan embodying such features as: 


Monthly payments to beneficiary or heirs for 60 
months certain and as long thereafter as the bene- 
ficiary shall live. 


Monthly payments to insured in case of total disa- 
bility before the age of 60. 


Waiver of premium payments if total disability is 
incurred after the age of 60. 


Double Indemnity in event of death of insured from 
accident. 


Liberal Loan and Surrender Values. 


Continuous Monthly Income for the Five Year Cer- 
tain Period is now offered in connection with either Ordi- 
nary Life or ‘twenty Payment Life Policies. 


Find out ait how low a cost you can sell the Income Polli- 
cies of this well-established and soundly financed old-line 
company. You'll be surprised at the enlarged opportunity 
for good business which they open up. 


Central Life Assurance Society 
of the United States (Mutua) 


Des Moines, lowa 





























borrow some money from you until I can pay it 
back. Jean wants me to go on through col- 
lege, but I think a married man ought to get 
down to work, don’t you?” 

They could not understand why their mother 
did not enthuse over their plans. She was usu- 
ally so absorbed in all their undertakings. Her 
fixed, dejected expression startled them. 

“Why, mother dear, you look ill,” exclaimed 
Doris, running to her side. “Do you feel real 
well? Wayne, call the doctor.” 

“No, I’m feeling quite well, except—ex- 
cept—” Mrs. Crane could not control her sobs. 
“Children, I’m so worried. Mr. Hatch just 
called and says that our debts will leave only 
about half enough money to support one person. 
Of course, that will have to go to sonny, and we 
will have to look for positions somewhere. It 
is the only plan I can think of. I had such 
bright hopes for your college careers, but I 
don’t see how they can be realized since your 
father has been taken. Wayne, I love Jean, but 
I don’t see how you can marry her at present. 
We will have to give up the home and the car. 
Doris and I can probably get work in some 
office or department store, and you had better 
ask your father’s employers for a_ position. 
Sonny will have to stay at a day nursery. It 
will be very hard for us, but I’m afraid there’s 
no other way.” 

For a moment the boy and girl stared at each 
other speechless. “Jean will probably never 
speak to me again after I break the engage- 
ment,” sighed Wayne with a lump in his throat. 
“Gosh, this is the worst jolt I ever had. Why, 
| thought dad was wealthy.” 

“Your father was drawing a good salary,” 
explained the mother, “but he doubtless never 
thought of being taken so young, else he would 
have carried life insurance. He was always sa 
absorbed in work that he never really had time 
to attend to his own insurance. I hope, Wayne, 
that for Jean’s sake you will use part of your 
first salary to take out life insurance.” 

“Mother, can girls carry life insurance?” 
chirped the irrepressible Doris. 

“Yes, dear, and I hope you insure your valu- 
able little life for the sake of the little ones you 
may be blessed with.” Mrs. Crane tried to smile 
encouragingly. “Now, children, get the even- 
ing paper and let’s look at the help wanted 
ads. To-morrow we must advertise the house 
and car.” 

The following evening they returned home, 
weary and discouraged, after a strenuous day of 
job hunting. On all sides they had met with the 
usual rebuffs which are handed to inexperienced 
help. In the mail box at home they found bills, 
which were still more disheartening—garage, 
plumber, clothing and market bills. Doris and 
Wayne had not yet told Mabel and Jean of 
their changed plans, and they all ate dinner in 
thoughtful silence. 

Suddenly the door bell rang, and a stranger 
asked to see Mrs. Crane personally. As soon 
as their mother went into the living room, Doris 
and Wayne concealed themsetves behind the 
dividing portiers in a position to hear every 
word that was spoken. 

“Mrs. Crane,” began the stranger, seating 
himself, “my name is Gibson. I represent the 





Western and Southern Life Insurance Com- 
pany. I was away on a vacation and didn't 
know of your husband’s sudden death until I 
returned to-day. I am happy to inform you that 
a few months ago he insured his life with me 
for $20,000. He didn’t want anything said 
about it just yet, so after paying his first pre- 
mium he asked me to hold the policy for him, 
which I did. If you will sign these papers I 
will have a check for you in a few days.” 

Before the man could utter another word of 
explanation, Doris and Wayne tumbled from 
behind the portiers, seized him with a strangle 
hold and kissed his bald head until his face 
turned every color of the rainbow. Mrs. Crane 
and laughing with joy. 

“Tt is such scenes as this,” said the man, 
finally gaining his freedom, “that makes me 
think life insurance is the greatest thing in the 
world. That's why I’ve stayed in the business 
for thirty years; 
than dollars and cents. 
a man for whatever difficulties he may encoun- 


was weeping 


there’s so much more to it 
This happiness repays 


ter in selling a policy.” 

“I’ve just decided to go into the life insurance 
business, mother,” Wayne sagely. 
“Tt sounds to me like a business that a man can 


announced 


be proud of.” 

“And I'll 
graduate at Abbington and marry a millionaire,” 
giggling. “Isn’t it just wonderful, 


buy some from you as soon as I 


put in Doris, 
mummsy ?” 

“Not as wonderful as 
tradicted her. “Gosh, sis, 
taste of true love some day. 
of a girl?” 


love,’ Wayne con- 
I hope you get a 


Ain't Jean a peach 
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risks on the Coinsurance basis. 


for a number of American Life Companies. 
You will appreciate our quick decision and prompt service in your cases, 


Reinsurance on the yearly Renewable Term plan, or for substandard 
Our decision given by wire on day of receipt of” 


THE ONTARIO EQUITABLE LIFE & ACCIDENT: 
INSURANCE COMPANY 


Head Office, Waterloo, Ontario. 


S. C. Tweed, President 
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“Multiplying Your Income’ 
The high favor in which the book entitled 
or How to Sell 
agents is indicated 


» “Multiplying Your 
is held by 
by the following expressions: 

“T believe with the help that it will give me 
| can lead the entire field this year."-—lV. VW. 
Lafayette, 
“It will be of great advantage to me in my 
Evansville, Ind. 
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“I'll say life’s wonderful when you are in a 
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A. W. Layman Resigns as National 
Association Secretary 
A. W. Layman, who has been secretary 
the National Life 


tion because of continued ill health. He is 
ceeded by E. S. Kinney, who has been 2 
in the capacity of assistant secretary. 


“T expect same to be of great benefit to me 


Organization | 


third vice-president of the Prudential of Ng 


ot 


Be 


“Science” and fy 
since been reprinted as a separate pamphlet, 3 


Association, Des Moines 
1., for the past eight years, has found it nece 
sary to sever his connection with the associa 
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The Last Word in Service 


Through its free Health Service, The Guardian pro- 7 


tects the policyholder’s 


health as well as his life. For | 
five years this Company has offered to its policyholders the = 


well=knowa service of The Life Extension Institute with= 7 


out charge. 


That it has been of incalculable benefit to ~ 


the Company’s clients is proved by this analysis of last j 


year’s experience: 
67% of policyholders examined revealed moder- 
ate physical defects or impairments. 
25° showed advanced physical defects or im- 
pairments. 
6% were seriously impaired. 
Through these examinations it was pos- 
sible to make the ‘‘stitch in time’’, thus preserving 
health and prolonging life. 


If you want to know the whole story of what this Com= | 


pany is doing for its policyholders and agents, address: 


T. LOUIS HANSEN, or 
Vice=President 


The Guardian Life Insurance Company 


OF AMERICA 
Established 1860 under the Laws of the State of New York 


Home Office 





50 Union Square, New York 


GEO. L. HUNT, | 
Supt. of Agencies = 
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" ENTERTAINS EMPLOYEES 


merican. Central Life Celebrates 
$100,000,000 Mark 


oe 


BRONZE STATUE UNVEILED 


Work of Indianapolis Sculptor Represents 
et “Protection” 

InpiaNapoLts, INp., April 15.—The American 

4 Central Life Insurance Company gave a party 
| to its employees and their relatives at the 
' Athenaeum Monday night, April 10, in celebra- 
4 tion of the company’s attainment of $100,000,000 
of life insurance in force during 1921. About 
© 450 attended the entertainment. 
| In the center of the hall was a fountain sur- 
q rounded by rocks and flowers. Immediately 
» above this was a large ball about three feet in 
j diameter, which hung from the ceiling and 
4 which revolved in the glow of spotlights which 
" played effectively on glass mirrors. At each 
end of the hall was a raised platform, decorated 
with plants and flowers, which contained an 
eight-piece orchestra. 

The program began with a bugle call and 
beating of drums, which preceded the curtain 
raising. Musical selections were given by the 
company’s mixed chorus of fifty voices, led by 
Mrs. Morris Fuller. 

Herbert M. Woollen, president of the com- 
pany, made an address. He said, in part: 

I wish to state to the relatives of our em- 
ployees some of the policies and objects of our 
company. We try to have pleasant surround- 
ings; we try to have just as short working 
hours as the business will permit; we try to in- 
troduce into the course of our lives some 
pleasant happenings like this. Now, most of 
you know a year ago the company was twenty- 
one years old, and it just happened that we had 
succeeded in completing our first hundred mil- 
lien dollars of life insurance in force at that 
time. That is some record, for, as far as we 
know, no other company ever succeeded in 
growing that fast. We thought it would be a 
good thing to commemorate that event in some 
way, and it was finally decided that we would 
have some kind of a bronze tablet on which 
would be the name of every person connected 
with the company at that time in any capacity. 
The company is fortunate in having a board of 
directors that really directs, this board being 
composed of a group from the office and a 
group of men outside of the office and in the 
field, and these men, both inside and outside of 
the office, are particularly prominent, well 
known, and the fact that they are willing to 
Serve as members of this board is a compli- 
Ment to the company. 

An impressive ceremony marked the unveil- 
ing of a handsome bronze tablet designed by 
Mrs, Myra Richards, an Indianapolis sculptor, 
as a memorial to the company's success in 192T. 
The tablet represents a triumphal arch upheld 
by two masculine figures representative of in- 
Surance. The arch sustains a happy family 
8roup of mother and two children. At the base 
of the arch is another group of mother and two 
children represented as neglected and unpro- 
tected. The masculine figures are shown to be 
Teaching down to the latter group in an effort 
to help them. The thought of the whole design 
1s “Protection.” In the center of the design are 
the names of 650 persons who were members 


of the American Central Life Insurance Com- 
pany at the time the company passed the $roo,- 
000,000 mark. 

Many. Of ithe insurance superintendents and 
big produders from all over the United States 
attended: the ceremony and were presented dur- 
ing théjdijner to the other members of the 
company. “” 


Arkansas Supreme Court Ruling 

LittLE Rock, Arx., April 4—The Arkansas 
Supreme Court has held that a policy of life in- 
surance located in Oklahoma, whereas the in- 
sured lived in Arkansas, is such an estate that 
letters of administration could be granted in 
Oklahoma and collection of the policy made 
by the administrator there. The Metropolitan 
Life Insurance Company insured the life of 
Beulah L. Edwards, who afterward married 
H. FE. Rice and resided in Arkansas. Mrs. 
Rice sent the policy to her mother in Oklahoma, 
after the death of her father, who had been 
paying the premium. H. E. Rice qualified as 
administrator in this State and demanded pay- 
ment of the policy, but the company had paid 
the amount to the Oklahoma administrator. 


The Berkshire Life Company of Pittsfield, 
Mass., announced late last week the death of 
Charles E. Baxter, the company’s general agent 
at Buffalo, N. Y. 


AFRICAN BUSINESS 


Sun Life Reinsures Equitable’s Busi- 
ness from December 31, 1921 


3200 POLICIES AFFECTED 


New York Company Ceased Business in 
Africa in 1916 


The Equitable discontinued the acceptance of 
new business in South Africa as of December 
31, 1916. 

An arrangement has now been made between 
the [quitable and the Sun Life Assurance of 
Canada, whereby the latter company reinsures 
all the Equitable’s policies in South Africa in 
force as of December 31, 1921. Under the ar- 
rangement, the Sun Life will act for, and in 
place of, the Equitable in all its relations with 
the policyholders whose policies have been re- 
insured. All the conditions of the policies re- 
main unaltered, except that the Sun Life will 
carry them out instead of the Equitable. 

Approximately 3200 policies were reinsured, 
and the amount of insurance involved was ap- 
proximately £1,800,000. 

The Sun Life transacts new 
South Africa and has officers there, so that the 
new arrangement will afford every convenience 
to the policyholders concerned. 
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a minimum figure. 


department. 








Farm Mortgages Are Profitable 


Provided, of course, you keep the cost of handling them at 


Despite your efforts to reduce it, re-examination of abstracts 
and other investigations impose a heavy burden on your legal 


This expense is lessened if you use our 


Title Insurance Policies on your 
Farm Mortgage Loans 
We insure titles anywhere in the United States. 


Ask for Our Special Booklet T. S. 


NEW YORK 
TITLE AND MORTGAGE 
COMPANY 


135 Broadway, New York 
Capital, Surplus and Undivided Profits more than 


American Trust Company 


$5,000,000 
Affiliated with the 

















“SECURE AS THE BEDROCK OF NEW YORK” 
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Missouri State Life 


Insurance Company 


M. E. SINGLETON, President HOME OFFICE: St. Louis, Mo. 


LIFE GROUP — 


—Policy Contracts Liberal and Adaptable —Policy Contracts comprehensive. and elastic, 
—All standard and many special policies equal terms and protection whether covering 
—Non-Participating and Participating small firm of 50 or under, or large firm of 500. 
—Range of Insurable Age Io to’65 _ 

—Liberal dividends paid beneficiaries —Group Specialists trom the Home Office always 
—Extended limits on one life available to assist the Agent in closing this busi- 
—Provision for Sub-Standard business ness. 


ACCIDENT 


—Policy contracts most unrestricted embodying every desirable 
feature of Accident and Health Protection 


—Policies are written and claims paid at the point where the 
business originates thus assuring unexcelled service 


—Liberal commissions (same rates applying on all renewals) paid 
to Agent and Brokers. 


Our Expansion Program calls for well- 
equipped leaders. Send for booklet of 
Company Facts if interested in any or all of 
these lines. 


The Utmost in Protection 
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PRELIMINARY TERM 
KILLED 





Bill Overthrown by Senate by 14 to 
13 Votes 





WAS FAVORED BY WALTON L. 
CROCKER 
Defeat Regrettable Because of Possible 
Reciprocating Complications 


Word was received in New York late last 
week that the Massachusetts Senate refused to 
pass the engrossed bill number 407 providing 
for a modified preliminary term method of 
yaluation of life insurance policies. The bill 
was overthrown by a vote of 14 to 13. 

Conspicuous among those who favored -the 
bill was Walton L. Crocker, president of the 
John Hancock Mutual Life, who declared be- 
fore the Committee on Insurance when the bill 
was heard that under the present system a 
virtual monopoly exists. He said the com- 
panies favored the bill if for no other pur- 
pose than to place themselves publicly on 
record as not desiring to take advantage of a 
situation which gives them a monopoly on life 
insurance. 

It is to be regretted that the preliminary 
term bill has been defeated in Massachusetts 
because of possible reciprocating complica- 
tions and the fact that it 
smaller and younger companies. 
term laws are now on the books of all but a 


would encourage 
Preliminary 
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REINSURANCE ONLY 


AMERICAN LIFE 
REINSURANCE 
COMPANY 


OFFICES 


DALLAS 
1000 Main St. 


CHICAGO 
29 S. La Salle St. 





PROMPT SERVICE 
from 


BOTH OFFICES 


MAXIMUM SECURITY 
to 


TREATY HOLDERS 


A. C. BiccgR, PRESIDENT 
FRED. D. STRUDELL, SECRETARY 











few of the States and are regarded as being 
safeguards in the interests of policyholders. 


MINNESOTA MUTUAL HAD GOOD 
MONTH 


Entering Several New States and Appoint- 
ing New Agents 

The Minnesota Mutual Life Insurance Com- 
pany, of St. Paul, Minn., had an excellent 
record during March, having put on its books 
$2,698,c00 of new business. The production for 
the year thus far exceeds its I921 record. 

Vice-President T. A. Phillips, and second 
Vice-President O. J. Lacy, spent a part of 
March visiting agencies in the East. The Min- 
nesota »Mutual has entered several new States 
and Mr. Lacy will be busy during the month 
appointing. general agencies in some of the 
States newly opened, besides visiting some of 
the company's established agencies. 

The Minnesota Mutual has recently announced 
that the next big convention of its agents will 
be held during March, 1923. The exact place 
and time have not been decided, but it is the 
intention that the agents will convene at some 
central point, probably outside of the State of 
Minnesota. The convention year began March I. 

The company has appointed Bourke and 
King as general agents for Colorado. The 
agents are located at Denver. FE. A. Merrill 
has been appointed as general agent for East- 
ern Iowa at Cedar Rapids and Paul V. Synder, 
of Mason City, Ia., will have charge of the 
western half of the State. 


HOUSING BILL SIGNED 
Metropolitan Life Will Start Building 
Operations in New York City 
Last week the Governor of New York State 
signed a bill permitting life insurance com- 
panies to invest up to Io per cent of their as- 
The bill is intended only as 
an emergency measure and was signed by the 


sets in houses. 
Governor only after he was convinced that it 
would automatically be nullified by the ending 
The legislature 
is to be the judge in deciding when the crisis 
shall have been passed. 

As a result of the signing of this bill, the 
Metropolitan Life Insurance Company will im- 
mediately start work upon the construction of 


of the present housing crisis. 


walk-up apartment houses in outlying districts - 


It is understood that several plans 
for such houses have been drawn up, though 
Options 


of the city. 


none have been finally passed upon. 
on land suitable for the purpose in Queens 
county have been secured and the first apart- 
ments are to be built there. The buildings will 
be in sections of a city block with streets on all 
four sides. 


Berkshire Life Appoints Buffalo Agent 

Harrison L. Amber has been appointed gen- 
eral agent at Buffalo for the Berkshire Life 
Insurance Company of Pittsfield, Mass., to suc- 
ceed the late Charles E. Baxter. Mr. Amber 
has served the company as manager at Daven- 
port, Ia. 
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PENN MUTUAL CHANGES 


President-Elect William A. Law Has 
Spent Much of His Life in Banking 








OTHER CHANGES EXPECTED 





Rumors are Current Pointing to Further 
Alterations in Official Staff 

In Tue Spectator of last week a telegram 
from Philadelphia was published announcing 
briefly the election of William A. Law to suc- 
ceed G. K. Johnson, resigned, as president of 
the Penn Mutual Life Insurance Company. 

President-elect Law, who is resident of the 
First National Bank of Philadelphia, was born 
ago and obtained his first 


fifty-seven years 





A. Law, 


President, Penn Mutual Life Insurance Company 


WILLIAM 


business experience in the South. He organ- 
ized a bank at Spartanburg, N. C., which he 
managed for some years. He then went to 
Philadelphia, becoming assistant cashier of the 
Central-National Bank. Subsequently, he went 
as cashier for another bank, which was ab- 
sorbed by the First National Bank, of which 
Mr. Law became president. It is understood 
that Mr. Law has also had some experience in 
the life insurance business. It is expected that 
he will begin his new duties on July tf. 


Rumors are current in Philadelphia that 
other’ changes are impending in the Penn 


Mutual Life. 

It is anticipated that Mr. Johnson will con- 
tinue to give the company the benefit of his 
experience and knowledge of its affairs in an 
advisory capacity. 


Missouri State Life Promotes J. R. Core 

Pine Briurr, Ark., April 17.—Jesse R. Core 
of this city, who has been connected with the 
Missouri State Life Insurance Company of St. 
Louis since 1909, has been promoted to the posi- 
tion of general agent for this company for ten 
counties in this part of the State. 
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THE LIFE AGENTS BRIEF 























THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
Insurance Exchange NEW YORK 











FULL OF FACTS AND FIGURES 
Relating to the 


Rates, Values and Policies 
of 


Life Insurance Companies 

It is A CONVINCING BRIEF 

It is COMPREHENSIVELY BRIEF 

It is INDISPENSABLE TO EVERY ORDINARY 
AND INDUSTRIAL LIFE INSURANCE AGENT 


Fits easily in the vest pocket 
PRICE $2.00 


WRITE FOR CIRCULAR GIVING WHOLESALE RATES 

































$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 





Correspondence Treated Confidentially RR os a tio 1 tare an Sih nay a $632,692.36 


Write today; we may have just what you want 


San Jacinto Life Insurance Co. 





PUBLIC LIFE INSURANCE 60 retention 
= Annual Statement, December 31, 1921 


ASSETS 

Mortgage Loans and Real state «....6.6.0.6. 6366600 cece bane cess $347,653.00 
Policy Loans and Premium Notes within the reserve.......... 69,408.64 
ASST AA ERNE AE TRACP TOSE ooo so: 5.6: 61.0, 6co-acoras-alw soei'e ) eke viwweiarsvalaracs 124,196.30 
Cash in Office and Banks not at Interest.................06- 31,832.67 
Liberty Bonds and War Savings Stamps...............00005 24,177,86 
Uncollected and Deferred Premiums....................2005 27,110.72 
ee a eee 6,003.98 
ARMM MMOI ora iui cr aston ests etic prtne wate asda Gh) ee oO es 2,309.19 

UME INMPEENC CR GROES 2 oi loa engi ice anaes ease elas $632,692.36 

LIABILITIES 

Legal Reserve for Policvholders... ....cisccess coe ssiss ows cas $376, 7 = 
All other Liabilities to Policyholders...............+++-++0: 
Interest. and Kents Paid in Advance. «2... 06s ccccecctnceses 2, 52. ‘61 
RRNA OE NMIOS © goo. 5516 Sooo © Soo Cela livre) siksk Glob are wale ee EON 7,000.00 
POE URGE AAR TIREELES 055 so ip Sis Seen «6-9. 4a 056: orlellbcalavonecetcaretsuuaheiacs 6,475.43 


SUPERINTENDENTS and ASSISTANTS cine co, Ee aT 


—— to Parana in Addition to Reserve Required by 
MAW ahs arestrn 'e 8) Gre sitalr ase lar have ate lp raleret wiosi y olecon etalon arm ERIER ebeutt aeaees 240,595.66 


COMPARATIVE STATEMENT OF GAINS 








Dec. 31, 1921 Dec. 31, 1920 Gains 
“ Total Admitted Assets........ $632,692.36 $508,851.39 $123,840.97 
Reserve for Policyholders..... 376,081.66 271,892.75 104,188.91 
Surplus to Policyholders...,.. 240,595.66 216,646.19 23, 949.47 
ALFRED CLOVER, General Manager, TOTAL INSURANCE IN FORCE DECEMBER 31, 1921, $10,365,281.00 
Chairman of the Board = 
OFFICERS 
H. M. HARGROVE, J.S. EDWARDS, Dr. J. gry rene 
President Secretary Asso. Med. Director 
W.H. STARK, B. R. ad LL, CHAS. H.STROECK, 
108 So. La Salle Street CHICAGO, ILLINOIS Vice-President Treasurer Asst. Treasurer 
Cc. H. MOORE OLIVER J. TODD, GEO. A. WELLS, 
Vice- President Attorney Asst. lea 
I, R. BORDAGES, Dr. D. S. WIER, J. F. GILBER 


Vice-President Medical Director Agency Director 
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STATE LIFE LICENSED IN KANSAS 


9. ¢. Anthony to be Manager in that 
State 
The State Life Insurance Company of Des 
Moines, Iowa, has been licensed. to transact 
puginess in Kansas. The company has appointed 
0. C. Anthony as State-manager. He was 
formerly connected with the Union Life and 
Accident Company of Lincoln, Nebr., and dur- 
ing the past twelve months he has produced 
ahout three-quarters of a million in his agency. 





Mother’s Day May 14 

Mother’s Day, the second Sunday in May, 
will be the 14th of May this year. Already 
some life insurance companies are supplying 
themselves with the official button-badge, which 
has on it a white carnation, and the name of 
the Mother’s Day Int. Association of Phila- 
delphia, to identify it. 

The Western National Life Insurance Com- 
pany of Cheyenne is preparing for free dis- 
tribution of these Mother’s Day badges in 
Wyoming and nearby places. 

The Prudential is again following its custom 
of many years and is preparing an attractive 
front cover page for its magazine, The Pru- 
dential Record. The cover will have a strong 
Mother's Day appeal. 

Miss Anna Jarvis of Philadelphia, 
correspondent of THE Sprecrator, was the 
originator of Mother’s Day, the celebration of 
which has gained large proportions. 


long a 


Has Plan to Co-operate With Industrial 
Group Life Insurers 


The Life Extension Institute has recently 
issued a very interesting plan for co-ordinating 
its work with group life insurance as written 
in industrial plants. The Institute has done 
very effective work in the reduction of mor- 
tality through the examinations which it con- 
ducts. It is now proposed that the effect of 
these examinations in industrial plants where 
group life insurance is held would be two-fold— 
they would reduce the cost of the insurance 
materially and they would raise the standard of 
health, thereby increasing the efficiency of the 
plant. 





JOHN J. McINTYRE 


(Formerly Chief Adjuster, Equi- 
table Life Assurance Society) 


Announces the Opening 
of His Office 
in the 
Woolworth Building 
| Telephone Barclay 3554 


and 


Solicits Detective and Investigat- 
ing work of the better grade for a 
few select clients. 


LICENSED AND BONDED 
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. WILE: REPORT FAVORABLY 
‘Livetigating Committee from Ohio Think 
Well of Stock Workmen’s Compensation 





SDAA AcuuAUAAHITITTTT 


Declaring themselves well satisfied with man- 
ner in which stock companies conduct the busi- 
ness of workmen’s compensation insurance a 
committee from the Cincinnati Chamber of 
Commerce returned from a visit to New York 
last week determined to report favorably to a 
plan for reviving competition in the workmen’s 
compensation business of that State. 

The committee interviewed a number of 
prominent casualty officials in New York city 
and several organization officials, including 
Charles F. Willoughby, executive secretary of 
the Insurance Federation of New York State. 
They also spent considerable time in conference 
with officials in the Insurance Department of 
New York. It is not known what, if any, ac- 
tion will be taken as a result of the commit- 
tee’s finding, but their favorable impression 
gives rise to the hope that a way will be found 
to open Ohio to the stock insurance interests. 

Ohio has operated under a State fund monop- 
oly for a number of years. It is estimated 
that the fund is costing the taxpayers over 
$200,000 per year, although it was expected to 
show a profit to the treasury. 


Sheepherder Not Entitled to Compensation 
Benefits 

Satt Lake City, Utau, April 14.—The Utah 
State Supreme Court has decided by a majority 
decision that a sheepherder is not entitled to 
benefit under the workmen’s compensation act. 
He is deemed an agricultural employee. In a 
written opinion Justice A. J. Weber says: “The 
term agriculture includes not only the tillage of 
the soil, but the art of raising animals for food 
for man.” He thought there was no reason for 
believing the Legislature intended to restrict 
the word “agriculture” to its narrow meaning. 

Justice Gideon, dissenting, said that a too 
broad interpretation had been given to the term 
“agricultural laborers.” He held that if the 
contention of his fellow justices was correct, 
then the employees of creameries are excluded 
from the benefits of the compensation law of 
the State. 


Southern Surety Issues Golfer Policy 

Des Moines, Ia., April 18.—The Southern 
Surety of Des Moines has issued a policy de- 
signed to protect golfers from liability. It made 
its appearance this year with the opening of 
the golf season, when letters were mailed: to 
eolfers in Des Moines telling them of the dan- 
gers they encounter on the links from injuring 
someone. It provides for $5000 if death results 
for a victim. The policy, which is known as 
the sports liability policy, sells for $3.30 for 
one year, or $7.70 for three years. It might be 
explained that basket ball, baseball and other 
forms of sports are similarly protected. 
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CONTRACT BONDING IMPROVING 


Aetna Casualty and Surety Company Sees 
Better Times 

Hartrorp, Conn., April 16—The contract 
bond department of the Atna Casualty and 
Surety Company reports a marked ‘revival in 
the construction field indicated by the present 
brisk business in contract bonds. 

Road construction work is going forward at 
a rate never before equaled, there being avail- 
able in the United States one billion dollars for 
the construction of new county and State high- 
ways. Sections of the country which have been 
backward in the construction ‘of modern mac- 
adam and concrete highways are swinging into 
line and issuing bonds for this type of work. 

Township and municipalities are building 
school houses to catch up with constantly in- 
creasing number of students. 

Through the South, in addition to highway 
and building construction, there are a number of 
drainage ditching projects under way, and 
levees and retaining walls are being built and 
repaired. 

The present demand for bonds, drop of struc- 
tural steel and cast iron pipe, and the public 
willingness during times of depression to vote 
money for public work, together are bringing 
about this revival. 

Kansas Doing Much Road Building 

TopekKA Kan., April 18—There should be a 
good field for compensation insurance in Kansas 
during the coming summer. There will be over 
one hundred miles of hard surface road build- 
ing, and there will be around two million dol- 
lars’ worth of new bridge construction in the 
State. In most of the counties the contractors 
are being required to carry compensation insur- 
ance, so that the counties will not be liable for 
injuries to workmen on the jobs. Most of the 
work is concrete construction on the roads and 
concrete and steel construction on the bridges, 
most of the bridges being of reinforced con- 
crete. 





Heads Wisconsin Industrial Commission 

Mapison, Wis., April 15.—A. J. Altmeyer, 
Madison, Wis., has been elected secretary of the 
State Industrial Commission. Mr. Altmeyer, 
formerly chief statistician of the commission, 
succeeds E. E. Witte, who was elected to head 
the legislative reference library. Orin T. Fried, . 
actuary for the Wisconsin Life Insurance Com- 
pany, was appointed as new chief statistician 
of the commission. 


Seek to Investigate Crop Insurance 

A movement is on foot in Washington to have 
a joint commitee of the House and the Senate 
appointed to study the needs and possibilities of 
crop insurance, with a view of establishing a 
Government bureau to write such insurance. 
The committee would be given six months in 
which to complete its study. 
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for All or Part Time 


Insurance. 


Business With Us. 


SALESMEN WANTED! 


Reliable Men in Arizona, New Mexico and Texas 


to Sell Old Line Life 


Attractive Policies. Liberal Commissions. Both 
Standard and Sub-Standard Risks. 


If You Are Already Writing Insurance Stop That 
Leak in Your Income by Placing Your Declined 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 








































STATE LIFE 


INSURANCE COMPANY 


INDIANAPOLIS 


MORE THAN 


TWENTY-ONE MILLION 
DOLLARS IN SECURITIES 


Deposited with the State of Indiana for the Sole 
Protection of Policyholders 


PROGRESSIVE 33 CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 


On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 














PHILADELPHIA LIFE 
INSURANCE COMPANY 


SUPERVISING AGENT 
WANTED 
for 


SCRANTON, PA. 


Address 
JACKSON MALONEY A. MOSELEY HOPKINS 


Vice-President Manager of Agencies 


HOME OFFICE, 111 N. BROAD ST., PHILA., PA. 
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INCREASES CAPITAL 


Amsterdam to Issue 25,000 New 
Shares 


pLANS STOCK OF $1,500,000 INSTEAD 
OF $1,250,000 


New 





Right to Subscribe for Stockholders of 
Record Expires May 10 

The New Amsterdam Casualty Company of 
Raltimore is arranging to increase its capital 
from $1,250,000 to $1,500,000 according to a 
letter. sent out to stockholders which states 
that authorization is desired for the issuance of 
@=o000 new shares. The letter states that the 
new stock is to be offered to stockholders of 
record as of May 1, at $30 per share, and you 
are entitled to subscribe for an amount equal 
to one-fifth of your present holdings. A syndi- 
cate of bankers will purchase all stock not taken 
hy stockholders. 

“The right to subscribe will expire May Io, 
and the stock is to be-paid for on May 15. Ii 
any are not ready to make full payment by May 
is, a payment of $5 per share may be made on 
that date and the balance before June 25, the 
deferred payment to bear 6 per cent interest 
from May 15. 


THE HANDY CHART FOR 1922 ISSUED 





Contains More Data But Is Published 
Earlier than Last Year 
The widely known and extremely useful 


pocket reference work, The Handy Chart of 
Casualty, Surety and Miscellaneous Insuratice 
Companies in America, for 1922, has been is- 
sued by The Spectator Company. It embraces 
statistics for 1921 and nine previous years of 
seventy-eight stock companies, and also twenty- 
seven of the leading mutual liability and work- 
men’s compensation insurance companies for a 
series of years, the items including capital, as- 
sets, liabilities, surplus, premiums, 
total income, losses paid, dividends paid, ex- 


reserves, 


penses of management, and total expenditures, 
with ratios of losses, expenses and both com- 
bined to premiums. 

The tables showing the underwriting ex- 
hibits of the more important stock and mutual 
companies have been extended to include the 
data for both r921 and 1920. Other tabulations 
include policy fees; States in which companies 
are licensed; aggregates for stock companies in 
main tables, covering 1921 and 1920 premiums 
and losses; retired companies and new com- 
panies licensed in 1921; definitions of various 
classes of insurance, and short rate cancella- 
tion table. In addition to presenting the usual 
tables setting forth financial standing, income, 
disbursements, etc., other miscellaneous com- 
panies are listed with statistics. The additional 
matter inserted this year has extended the size 
of The Handy Chart from 64 pages to 68 
Pages and cover. In the various tables about 
280 companies are listed, including stock com- 
panies, mutual companies and reciprocal ex- 
changes. The Handy Chart, including 68 pages 
and cover in manila binding, sells at 75 cents per 
Copy and in flexible pocketbook $1.25 per copy. 





LEGISLATIVE NEWS 





ABany, N. Y., April 19.—-Two of the legis- 
lative housing committee bills, signed by Gov- 
ernor Miller just at the close of the thirty-day 
period, were the following: 

Amending sections 70 and 71, and adding new 
section 71-a to the insurance law, by providing 
for incorporation of companies to insure on the 
mutual plan, upon any risks specified in the 
Ist, 2d, 5th, 6th, 7th, 8th, roth or 11th sub- 
divisions of section 20. 

Amending section 141, and adding new sec- 
tions I41-a and 141-b, and repealing sections 
144, 145, 146, 147 and 148, of the insurance law, 
relative to rate-making associations. 

Governor Miller also signed the bill of Sen- 
ator Towner, repealing sections 125 and 159, 
and adding new sections 68, insurance law, pro- 
hibiting the conversion of mutual fire insurance 
companies into stock fire insurance companies. 

Another bill approved by Governor Miller 
was Senator Tolbert’s, requiring indemnity 
bonds or insurance policies in the sum of $2500 
from every person or corporation engaged in 
the business of transporting passengers for hire 
in motor vehicles in first-class cities. The act 
takes effect July 1, 

Bills included in the omnibus-veto list, and 
Governor Miller, were the 


1922. 


allowed to die by 
following: 

Assemblyman Judson’s, adding new article 17 
to the tax law, imposing a tax on the amount 
of insurance or guarantee, and each renewal 
thereof, upon holders of agreements of indem- 
nity, issued by underwriters, not authorized to 
this State. Marine 
agreements were exempt. 

Senator Duell’s, adding new subdivision I-a, 
to section 15, of the workmen’s compensation 
law, providing that where a person, employed 
as keeper, guard or orderly in a State prison, 


do business in insurance 


or insane asylum, ‘suffers total permanent dis- 
ability, while engaged in preventing the escape 
of an inmate, there shall be paid to him during 
such disability the full amount of his average 
weekly wages. 

Senator Thayer's, amending the education law 
by authorizing a village or city to insure a col- 
lege, recognized by the State Department of 
Education. Also, Assemblyman Everett’s simi- 


lar bill. 





Topeka Laundry Agents Now Charge for 
Insurance 

ToreKA, Kan., April 18.—The laundry own- 

ers of Topeka have pulled a new stunt—at 

Kansas. They have put a paster 

one cent a bundle on all laundry 

As far as known, 


least for 
charge of 
packages “for insurance.” 
no similar charge has ever been made in Kan- 
sas for this sort of service. If the laundries 
have heretofore carried insurance against loss 
of packages they have absorbed the charges in 
the regular rates for laundry work. 


Life indemnity benefits under its health poli- 
cies have been modified by the Employers Lia- 
bility Corporation of Kansas City. 
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O. R. BECKWITH’S CHANGE 


Will Become General Counsel of Lon- 
don & Lancashire 


TAKES NEW POST JUNE 1 
Leaves Many Friends Among Associates in 
Aetna Group 

Oliver R. Beckwith, who has been associated 
with the A‘tna Life Insurance Company, and 
its affliated companies for some years, has re- 
signed his offices in those companies and has ac- 
cepted an appointment as general counsel of the 
London & Lancashire Indemnity Company, en- 
tering upon his new duties June 1. As the head 
office of the London & Lancashire Indemnity 
Company is now located in Hartford, Conn., 
Mr. Beckwith’s new work will not take him 
away from the community in which he has 
spent practically all his professional and _ busi- 
ness life. 

Mr. Beckwith was born in Collinsville, Conn., and 
was educated at the Collinsville High School and the 
Engineering and Law schools of Cornell University. 
Ilaving been graduated from the Cornell Law School 
in 1898 with the degree of LL.B., he was admitted 


following year and 
immediately began the practice of law in Hartford. 


to the Connecticut bar in the 


He gave up his practice in 1905 to become an examiner 
of claims for the Travelers Insurance Company, which 
position he held for five years. It was in 1910 that 
he became connected with the A®tna organization, with 
which he has ever since been associated. From 1910 
to 1915 Mr. Beckwith was executive superintendent 
of the Liability Claims Department of the Etna Life. 
We became associate attorney of the Accident and 
Liability Department of the Etna Life and also of 
the Etna Casualty & Surety Company in 1915 and 
two years later was elected counsel. 


Insurance Institute Examinations 
The Insurance Institute of America has an- 
nounced the following examinations beginning 
May 8: 
CasuaLty BraNcH 
May 8th, Junior Course.—Public Liability 
Legal 
Tuesday, May 9th, 
Forms of Coverage and Rating Principles. 
11th, 
Master and Servant and Common Law Principles. 
Friday, May 12th, 
Liability and 


Monday, 


Insurance Principles. 


Junior Course.—Automobile— 


Thursday, May Junior Course.—Law of 


Junior Course.—Principles of 


Employers Workmen’s Compensation 


Acts. 


Monday, Accident and 





May 15th, Junior Course. 
Health Insurance. 

Tuesday, May 16th, Junior Course.—Burglary and 
Theft. 


Friday, May 19th, Junior Course.—Correspondence. 


National Surety State Bond Bureau Moves 

The State Surety Bond Bureau maintained 
by the American Surety Company for the con- 
venience of contractors and others interested 
in State work has been obliged to move to 
larger quarters and has just opened new offices 
at 158 State street in the building of the New 
York Telephone Company. Farrington Smith 
is superintendent of the office. 


——An extensive course in life insurance salesman- 
ship is being offered by the University of Oklahoma. 
It will be free and the instructors include James E. 
Bragg and Laren D. Stark. 
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A VALUABLE SET OF ACTUARIAL BOOKS 
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Illinois Standard Tables 


NET PREMIUMS, TERMINAL RESERVES, 
MEAN RESERVES, AND COST OF INSURANCE 


Modified Preliminary Term, [Illinois Standard 
American Experience Three and 


One-Half Per Cent 


TABLES FOR: 

Life and Limited-Payment Life, Eleven Plans 
Endowments for Stated Periods, Seven Plans 
Limited-Payment Endowments for Periods, Fifteen Plans 
Endowments at Stated Ages, Six Plans 
Limited-Payment Endowments at Ages, Eighteen Plans 


IN THREE VOLUMES 
EACH VOLUME COMPLETE IN ITSELF 


Volume I. Net Premiums and Terminal Reserves. 














Volume II. Mean Reserves. 
Volume III. Cost of Insurance. 


Set of Three 
Computed by Volumes 


$25.00 FACKLER & FACKLER $60.00 


Consulting Actuaries 


Single Volume 
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[ON THE PERSONAL SIDE 


£. Leon Porter of the Volunteer State Life 
of Chattanooga has relinquished the title of 
actuary and will serve the company in the capac- 
iy of secretary in the future. Mr. Porter 
ined the company 1 1916 as actuary, and 
oon the resignation of W. C. Stacey as secre- 
tary, the following year, became secretary and 
actuary. He is also a member of the board of 
directors and of the executive committee. The 
duties of the actuarial department have been 
assumed by Arthur W. Larsen, who became 
connected with the company last June as assist- 
ant secretary and assistant actuary. Mr. Larsen 
prior to that time had been associated with 
Frank J. Haight, consulting actuary, of In- 
dianapolis ,Ind. 

B. B. Bible, who is under contract with Man- 
er T. R. Byrd of the Volunteer State Life 
at Burnsville, N. C., won the cash prize of $100 
offered by the company for the greatest *num- 
her of applications produced during February. 
\fr. Bible’s record was sixty-three applications 
of $114,000. 

John L. Shuff of Cincinnati, Ohio, president 
of the National Life Underwriters Association, 
was honored with a testimonial dinner last 
week by officers of the Union Central Life In- 
surance Company at the Cincinnati Business 
Mens Club on the completion of twenty-five 
years’ service with the company. John D. Sage, 
president of the company, presented Mr. Shuff 
with a bouquet of American Beauty roses. 
Lawrence Maxwell, Jr., and Howard Swope 
spoke, Mr. Swope giving the honor guest a 
gold-mounted cane as a gift from the Cincin- 
nati Life Underwriters Association. 

David E. Thompson, employment manager 
of the Fuller & Johnson Manufacturing Com- 
pany, has resigned to become Dane county rep- 
resentative for the Central Life Insurance 
Company. During the war Mr. Thompson was 
head of the accounting department of the 
Northwestern Ordnance Company. Previous to 
his connection with the Ordnance Company he 
was editor of the Portage County Press. He 
was also editor of the Grand Rapids Reporter 
and has had considerable experience with other 
newspapers. 

J. C. Buffington, president of the Guarantee 
Fund Life Association of Omaha, Neb., was a 
visitor in New York last week and was ac- 
companied by his son. 





NOW READY 


First Fire Chart Published 
THE 


FIRE INSURANCE 
POCKET INDEX 


1922 


The Earliest, Most Compact and 
Accurate Guide for 
Merchants 
Manufacturers 
Bankers and 
Insurance Agents 
Order Promptly To Secure Early 
Delivery 
Insurance Companies and General 
Agents widely circulate the old- 
est, best and most trust- 
worthy Chart for business 
men and Agents. 
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April is ‘‘Murray Month” 

In honor of President James C. Murray of 
the Insurance Federation of Pennsylvania’ 
whose term of-office will expire at the time of 
the annual meeting at Harrisburg, May 4 and 
5, a special drive for new members has been 
arranged for the current month, which has been 
designated “Murray Month.” Mr. Murray has 
put in hard work in organizing the State under 
the advisory board plan originated by Com- 
missioner T. B. Donaldson of Pennsylvania, and 
it will be shown that the past year has been a 
most successful and important one. It is sug- 





James C. Murray 


gested that during April each member of the 
organization should secure at least one new 
member in honor of President Murray. The 
Pennsylvania organization is one of the best 
organized and strongest in the country, and 
Messrs. Murray and Donaldson are to be con- 
gratulated upon the degree of success which 
has attended their efforts in behalf of the 
organization. 

George C. Newman, veteran fire insurance 
adjuster, has retired as manager of the Des 
Moines office of the Western Adjustment Com- 
pany and will take a well-earned vacation. For 
fifty-two years, “Uncle George,” as the field men 
affectionately term him, has been in the harness. 
For thirty-eight years he has been in the Iowa 
field. He is now over seventy years young and 
the companies backing the Western Adjustment 
have notified him that he has earned a rest. So 
he retires on a salary. “Uncle George” says he 
has no definite plans except that he is going to 
put in the best garden this spring that can be 
found within the confines of Des Moines. 

Noak Morgan, superintendent of the East De- 
partment of the Western and Southern Life In- 
surance Company, recently died of heart disease 
at his home in Cincinnati. The late Mr. Morgan, 
whose funeral on Sunday afternoon was at- 
tended by a representative gathering of insur- 
ance men, was born in Wales. He came to 
America when he was six years old and had 
been in the insurance game for over thirty 
years. 

D. Earl McDonald, who twenty-four years 
ago was Indianapolis agent of the Life Insur- 
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ance Company of Virginia, has returned to In- 
dianapolis as superintendent and general man- 
ager of the company’s Indianapolis and Ander- 
son district. Since his departure from Indian- 
apolis, Mr. McDonald has been assistant super- 
intendent in several cities in Indiana, Virginia 
and West Virginia. For the last ten years he 
has been in charge of the company’s office at 
Terre Haute, Ind. 

Robert P. Barbour, assistant manager of the 
North British and Mercantile Insurance Com- 
pany, Ltd., attended the meetings of the Western 
Union, held at Washington last week, for the 
first time. Mr. Barbour only recently took 
over the Western territory of the North British 
and its affiliated companies and had only just 
returned from an extended tour of the West. 
While visiting there he met over thirty field 
men and a large number of the company’s 
agents. He found conditions among the local 
agents very good and showing continued im- 
provement, many of them being a real power 
in their communities. Mr. Barbour said that 
he found the agents holding their own against 
all sorts of competition—much better than he 
had been led to expect. 

George W. Allen of Seattle, Wash., has been 
appointed assistant to President William B. 
Joyce of the National Surety Company of New 
York. Mr. Allen will have his headquarters 
at Seattle. 

James E. Dunne, vice-president of the Collins 
Investment Company, was seen in New York 
last week. 


DEATH OF W. W. OWENS 


Was Over Forty Years in New York 
Insurance Business 

William Wéinnerton Owens, senior member 
of the well-known brokerage house of Owens 
& Phillips, died suddenly Wednesday evening, 
April 5, of heart disease, at his home in Brook- 
lyn. Mr. Owens had been engaged in the insur- 
ance business in New York city for over forty 
years and formed the partnership of Owens & 
Phillips in 1884. The firm was incorporated 
and Mr. Phillips elected its president in 1917. 
It was one of the oldest and best known brok- 
erage houses in New York. 

Mr. Owens had a host of friends in the 
insurance business and many letters have been 
received in his office expressing sorrow at his 
death. He was prominent in the civic and 
political life of Brooklyn, having been a staunch 
Republican. He was a member of the Anglo- 
Saxon Lodge, F. & A. M., the University 
Club, and the Sons of the Revolution. 

Mr. Owens was sixty-six years old. 
a widow and three 


He left 
sons, two of whom are 
cfficers in the corporation. 


Joins Casualty and Surety Underwriters 
Bureau 
The Phoenix Indemnity Company of New 


York and the Union Indemnity Company of 
New Orleans, La., have been admitted to mem- 
bership in the National Bureau of Casualty 
and Surety Underwriters. 
Leaves Fred S. James 

Curicaco, Itt., April 19—Samuel N. Craw- 
ford will sever his connections with the local 
office of Fred S. James & Co., effective May 15, 
to become a member of the firm of R. N. Craw- 
ford & Co., a local agency office now headed 
by his son, Russel N. Crawford. 








THE SPECTATOR 































































































































































































































































































































































Public Accountant Actuarial Actuarial 
HARRY C. LANDWEHR SAMUEL BARNETT A Policy Saved is a Policy Made = 
CERTIFIED PUBLIC ACCOUNTANT CONSULTING ACTUARY THE OTIS HANN COMPANY, lac, 

Insurance a Specialty INSURANCE LAWYER “Life Insurance Service” St 
75 Maiden Lane —_—=New York City aia PEER 10 So. La Salle St. Chicago, Ill ; 
Telephone Beekman 3461 . “20 Years’ Experience Backs Our Service” rT 
fam 
and 
Rei 
MARCUS GUNN W. H. GOULD ie 
Prominent Agents and Brokers ACTUARY ee is 

29 So. La Salle Street CHICAGO SYSTEM REVISION 
Telephone Randolph 3473 78 FULTON ST. 25 FRANKFORT ST. 153 

NEW YORK 
LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING ; 

: 2 : PAU - Und 
snciaeeear uae, Neammeee L L. WOOLSTON JAMES H. WASHBURN, F. A. I. A. ba 
fnabAne Ae wites of Amica INSURANCE EXAMINER, CONSULTING ACTUARY a 

surance Stuyvesant Automobile Insurance ACTU ARY A a You V 
Fidelity-Phenix ND ACCOUNTANT ROOM 1303 165 Broadway, New York Cit : 
Insurance Underwriters © BROKERS’ LINES SOLICITED Expert Advice on snes Tropical : ance?” 

MAJESTIC BLDG., DENVER, COL. Semi-Tropical Business ” captain 
Cable Address: Gertract, New York know 

J. L. MITCHELL -. 

Is prepared to a. > a finance a o. FRANK J. HAIGHT = I know 

Aesearent or Fraternal Lita Companis, “Associations of CONSULTING GEORGE B. BUCK Bi 

ere. panne. 
ee vaiienal ACTUARY eas 

All communcations held personal and confidential. Hume-Mansur Bldg. Indie lis, Ind. Specializing in Empl ’ guaran 

Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill typ cc: eee en Deaeht sad Penden Funds ficient 

256 BROADWAY NEW YORK tainty, 

and ins 

JULIAN C. HARVEY further 

Actuarial in pro] 

“ee ao cm * McCOMB standar 

as they 

CHEMICAL BUILDING ST. LOUIS, MO. CONSULTING ACTUARY : bio 

FACKLER AND FACKLER ” in insu 

DAVID PARKS FACKLER, PF. A. S. Colcord Bldg., OKLAHOMA CITY, OKLA, ° sat 
EDWARD B. FACKLER, F. A. S. ciple, 

WILLIAM BREIBY, FrA. Ss. JNO. A. COPELAND Hla 
CONSULTING ACTUARIES wey 

ein hie ’ CONSULTING al 

assa ree ew York ACTUARY F. M. SPEAKMAN, C. P. A. = : 

124-126 HURT BLDG. — ATLANTA, GA, CONSULTING ACTUARY vital fe 

WINFIELD W. GREENE ' BURNS & SPEAKMAN, Certified Public Accountants — 
CONSULTING ACTUARY : 

AND UNDERWRITER Tc. RAFFERTY THE BOURSE PHILADELPHIA > ; 

es ‘ hutuals 

‘te een CONSULTING ACTUARY operate 

7 eed. Rector wa aaa Suite 714 Weightman Building ABB LANDIS ~ ” 

Philadelphia, Pa. Consulting Actuary and Counsellor business 

EN  secnnsenis Rate Books Formulated CLARENCE L. ALFORD ' 

Associate Actuary The { 

DONALD F. CAMPBELL A. SIGT WASHINGTON, D. ¢. NASHVILLE, TENNESSEE fraterna 

CONSULTING ACTUARY . ENHORST 10 Jackson Place, N. W. Independent Life Building fevers 

literatur 

343 So. Dearborn St., Room 1100 CHICAGO 
Se aateaetiaeltatatia CONSULTING ACTUARY We f 
phone, Harrison, 3384 ie a 
National City Bank Bldg., WACO, TEXas | /MSurance Examiners and Adjusters can not 
: our soci 
—— you and 
MILES M. DAWSON & SON FREDERIC S. WITHINGTON. F. A. 1. A NEW YORK COLLEGE AND UNIVERSITY any mor 
CONSULTING ‘ iia With Twenty Years’ Practical Bxperience in Insurance ram : 
ACTUARIES CONSULTING ACTUARY of Ateriean aod foreign Deuranon companies, deazes ht Des 
National Association Bldg., Suite No. 1005, 402-404 Kraft Building Des Moines, lowa =e Life Tn 
26 W. 44th ST., NEW YORK Telephone Walnut 3761 Address A.L. CAMERON —_ Box 10, Care, The Spectator nety Fe 
Cable Address: Lawbond—New York by fire ( 
































34 





April 20, 1922 


fHE SFE PAIOR 





Miscellaneous Insurance 





























= Dee can aaa aacaaaenamaaaae 
Statisticians 
ee 
sy ——— 
° 
Underwriters 
. Statistical Bureau, Inc. 
tl We render complete statistical service 
: of the highest type, because of thorough 
ea familiarity with Insurance Department 
a and supervising boards’ requirements. 
— Reinsurance and Cancellation schedules 
prepared promptly and accurately. Rates 
reasonable. Results most satisfactory. 
Phone: ASHLAND 7358 
T. 153 Fifth Ave., New York City 
~— Deep and Shallow Waters 
= Under the above title, the Maryland Casualty 
Company of Baltimore has issued a circular, at 
the head of which is asked the question, “Do 
You Want Stock or Mutual Casualty Insur- 
ty ance?” It begins with a young man asking the 
. captain of a vessel: “Captain, I suppose you 
know every rock and shallow place in this 
a river?” To which the captain answers, “No, but 
wipes I know where the deep water is.” 

The circular goes on to state that the deep 
channel of stock insurance is the safe course, 
hecatse it furnishes real insurance, adequate 
guarantees, State oversight, inspection service, 
cficient claim investigation, agency service, cer- 

K tainty, insurance free from socialistic ideas, 
| and insurance not in the least doubtful. It is 
further stated that mutual companies are strong 
— in proportion as they imitate stock company 
standards and methods, and weak in proportion 
as they disregard such standards and methods. 

The circular asserts that the mutual principle 

in insurance, where the buyer and the seller are 
A. the same party or parties, is an unsound prin- 
ciple, and says that mutual insurance is a lia- 
ere bility; that officers of business corporations 
— 9 § lave no legal right to insure in mutuals; that 
some of the best mutuals charge higher rates 
than stock companies; that assessment is a 
vital feature of mutualism; that mutuals ex- 
aggerate stock companies’ profits; that many are 
withdrawing from mutuals; that the “at cost” 
A clam of the mutuals is misleading, and that 
— mutuals are socialistic in tendency and are 
—_ operated on a principle that few men would 
like to see introduced in their own lines of 
: business. 
No Educational Matter Needed 
The following copy of a letter from a small 
: fraternal life insurance society in Canada indi- 
a cates clearly that it has no need for educational 
ws literature : 


We have receved your letter you have send 
tous and you want us to lent you the money, we 
ters tan not send you's the money to your Bank. 
— our socity is not so big so we would send it to 
you and we don’t want you to send those papers 








——— 
ay more because we can send no money at all. 
a Western Life to Build Again 
just Des Moines, 1a., April 18—The Western 
od hs Ses | caution 
tte Insurance Company announces that it will 
tator start reconstruction of the building destroyed 
a by fire Christmas Eve about May 1. 








PROMINENT PATRONS OF LIFE 
INSURANCE 


A New Edition of This Valuable Canvassing 
Document Is Now Preparing 

A book in great demand, entitled Prominent Patrons 
of Life Insurance, published by The Spectator Com- 
pany, and which has been serving the insurance com- 
panies and agents through fourteen editions during the 
past third of a century, has proved itself time and 
time again to be one of the best and most convincing 
canvassing documents for life issued. 

A NEw of this 
preparation and the publishers will appreciate having 
interested in the book 


insurance ever 


now it 


EDITION valuable work is 
those numerous insurance men 
supply them with additional names of policyholders who 
are known to carry $50,000 or more of life insurance, 
and correct lists in their respective localities, for in- 
clusion in the book. 

The force of a good example is so strong that the 
name of any policyholder listed in this work may 
be in itself an important factor in the writing of new 
insurance with those who know of such policyholder. 
Indeed, a man who is listed in the book may be readily 
influenced to increase his line of insurance by seeing 
how other level-headed business men carry 
larger sums of insurance than he does himself. 

Many hundreds of endorsements have been received 
throughout the 


many 


from companies and agents country 
testifying to the efficacy of Prominent Patrons of Life 
Insurance in creating a demand for life insurance pro- 
tection. One of the latest letters telling of the 
fulness of this book is reproduced below: 

From numerous other testimonials as to the value 


of this book are selected the following: 


Terabe Iaanne th 
Ye Tere Sesuranee thy 
LI Biller, Pasdont ¢ 
HAnGord ormectlaat? 

<Pponcy at 


58 JOHN STREET, NEW YORK CITY 


use- 


oe BOM, Gor 1D 


Yeeember 19, 1921 


fo the Editor of THE SPECTATOR: 


Please pardon my delay in 
recommending your valuable book, "Prominent 
Patrons of Life Insurance", which I purchased 
from your company recently. I consider it one 
of the most profitable books a Life salesman 
could have and would not part with mine at any 
price if I could not get another. 


The day after my receiving the 
copy I have, it was the means of my closing a 
Wall Street banker for a $200,000 Life Policy 
and a 3}150,000 Accident and Health Policy. 


I can do my fellow insurance 
salesmen no greater favor than to advise them 
to purchase and use this book in soliciting for 
future business. 


Yours sincerely, 


BSH-BR Pe 4d i 
a 
‘ ‘ 


I am thirty-two years with the New York Life and 
have had one copy of each of your “Prominent Pa- 
trons of Life Insurance” which you have issued, in- 
cluding the first edition. I prize the book very highly 
and am anxious to get the new edition.—S. J. Evans, 
Los Angeles. 

I received the two copies of “ 
Life Insurance’ ordered by me a week ago, and in 
looking over the letters from large policyholders I 
saw the name of a man from Oklahoma City on page 
125, and looking him up in the Oklahoma City column 
I saw his listing was $128,000. This man_has a 


Prominent Patrons of 


brother in business in Coleman who carried $11,000 
and thought he was well insured. I showed him the 
letter from his brother and then showed him how 


much insurance his brother in Oklahoma City carried, 
and closed him for $5000 in twenty minutes—premium 
$218.80. The book “Prominent Patrons” has paid for 
itself already many times, and am going to make it 
pay some more extra large dividends.—W. N. Hawkins, 
special agent, Coleman, Tex. 

We have been looking over the new book by The 
Spectator Company, “Prominent Patrons of Life In- 
surance,” and have been impressed by one or two 
features of the publication to which we should like 
to direct attention. In the first place, so many of 
the successful business men of the country appear in 


35 


the list. In the second place, the list includes a very 
large number of Hebrew names. We always give 
the race credit for astuteness in financial affairs, and 
they show it in this direction as they do in many 
other ways. Many of the expressions used by the 
men who carry large volumes of life insurance forcibly 
emphasize the reasons which appeal to business men 
for their action.-—The Home. 

Allow me to inform you that sirough your valu- 
able bock, “Prominent Patrons of Life Insurance,” I 
have sold $10,000 of insurance.—S. J. Rosenberg. 

“Prominent Patrons of Life Insurance’ is a very 
valuable hook.—S. R. Bently, Clarksburg, W. Va. — 

Our agents find your book a very good canvassing 
document.—C. H. Rosenbaum, Bankers Life. 

I am delighted with the book. Using the list of 
large policyholders in a rush, I secured one risk from 
a farmer. The fact of strong-headed men carrying 
large insurance inspired him with confidence and he 
signed up.—D. Honeywell, Suseland, Can. 


A general 
that he 


prominent writes 


pleasufe in 


agent of a 
take 
policyholders in his city up to date, “for the 
a revised list 


company 
will bringing the list o¥ 
value 
will have for the agents of our city 
and vicinity.” : 

Another states that he will shortly send us a con 
siderably enlarged list of prominent policyholders. 

Still agent states that “my men 
value your edition of ‘Prominent Patrons of Life In- 
surance’ very much.” 

One 


names, 


another general 


fieldman, in forwarding a number of new 
“I am anxious for these gentlemen to 
have a showing in the new book.’ 


A branch 


says: 


manager in Texas “Last week 
I was in Laredo, and I suggested to a couple of agents 
to buy your book ‘Prominent Patrons of Life Insur- 
ance.’ I also told three men that 1 would send their 


names to your publication to be inserted next year in 


writes: 


the book, because they would have over $50,000 life 
protection. I would appreciate your writing them that 


I gave you their names.” 


A recent issue of a financial paper contained an 
article by B. C. Forbes in relation to life insurance, 
in the course of which occurred the following inter- 
esting paragraph: 


The Morgan partners, shrewd financial and business 
men, gave this problem serious thought, and it was 
later reported that the present J. P. Morgan, as well 
as H. P. Davison and one or two other partners, had 
taken out millions in life insurance. Therefore, should 
Mr. Morgan or any of his principal partners die, a 
large amount of ready cash would be immediately 
available for the use either of the firm or the family. 
Insurance carried for the benefit of the firm would 
enable Morgan & Co. to pay off at least part of the 
deceased partner’s interest in the business. 
insurance money would meet inheritance 
quests, etc. 


Personal 
taxes, be- 


The foregoing indicates the importance with which 


life insurance has come to be regarded by men in the 


first rank in the business world. 
Men of this type, when their attention is brought 
to the desirability of carrying life insurance and the 


names of other prominent men are shown to them in 


“Prominent Patrons of Life Insurance,” are very apt 


to give favorable consideration to insurance protection 


for their families and estates. One agent has stated 


that he closed a $50,000 risk by the use of the book 
named, and was negotiating with other prominent 
business men with whom he had left copies of the 


book for their inspection and information. 
that the 
Patrons of 


In order forthcoming new edition of 


“Prominent Life Insurance’ may be the 
most complete and accurate one ever issued, and there- 
fore of the utmost value to the life insurance frater- 
nity. the publishers earnestly request that the insurance 
fraternity will co-operate as in the past by advising 
The Spectator Company of corrections in and addi- 
tions to the lists of large policyholders in their lo- 
calities. Send us the and 
persons insured for $50,000 or more. 


names addresses of all 


Scottish Union Names Agent 
New Oreans, La., April 14.—H. T. Higin- 
botham has been appointed general agent for 
the Scottish Union and National 
Company in New Orleans. 





Insurazice 


—Talks by Edgar Brewster and Edgar Reinbe-ger 
local insurance men, on “Safe and Sound Invest- 
ments” featured the monthly meeting of the Pine 


Bluff Life Underwriters Association the past week. 
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NOW READY 
Thirty-first Annual Edition, 1922 


THE HANDY GUIDE 


Premium Rates, Applications and Policies 


For Over Three Decades 
THE STANDARD REFERENCE WORK. 


FEATURES IN 1922 


Modified Preliminary Term Reserve Tables 
Illinois Standard 


PREMIUM RATES 


for Ordinary, Limited Payment, Endowment and Term 
Policies 


SURRENDER VALUES 


for all ages and a series of years; 
Loan, Cash, Paid-up and Extended Insurance Values 


LEADING POLICY CONTRACTS 


Complete Without Eliminations 
Warranties and Agreements in Applications 


DISABILITY AND DOUBLE INDEMNITY 


Clauses Presented Verbatim 


MAXIMUM AMOUNTS WRITTEN 


on a Single Life 


RESERVE, MORTALITY AND MONETARY 
TABLES 


COMPLETE, ACCURATE, CONVENIENT 


PRICES 
FLEXIBLE BINDING, for Pocket Use........... $4.00 
WITH THUMB INDEX (for 30 Cos.)......-..... 4.35 


THREE SUPPLEMENTS, Extra... .....00660050:- 1.00 


THE SPECTATOR COMPANY 
CHICAGO 


NEW YORK 








HOME LIFE INSURANCE COMPANY | 


New York 
WM. A. MARSHALL, President 


The 62nd Annual Report Shows: 

Premiums received during the year 1921................... $6,990,547 

Payments to Policyholders and Sh Daneticlanten in Death Bich 
c 


Claims, Endowments, Dividends, Etc.................. 4,740,340 
Amount Added to the Insurance Reserve Funds............. 2;121'307 
Net Interest Income from Investment.................0005 1,964,050 

2,638 in excess of the amount required to maintain the ; 
reserve) 
Actual mortality experience 53.44% of the amount expected. 
BENS E MR N IUCE MONRO 5 fa isin (59116:0:4:0 S16 aFa Ar oigr cree Searels a rare oe CE ore $223,116,887 
PA GUIREED MOMOEN 035.5 o'siers:o:c's,csiesivin Wawra siaine cious Wenieaical ax 43,222'398 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
256 BROADWAY NEW YORK 


The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity and Surety Bonds 











a 














~ THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 


Largest Fraternal Benefit Society of Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 250,000 

The Reserve Fund is over $15,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to 


Miss Bina M. West Miss Frances D. Partridge 
Supreme Record Keeper 


Port Huron, Michigan 








5 Q WE WANT AGENTS: 
@ “THE COMPANY OF CO-OPERATION” 


to push our five=pointeninc policies. 
THE DES MOINES LIFE & ANNUITY CO, 


Supreme Commander 
Excellent Iowa territory and liberal 
A. L. HART, Agency Mgr. 


Port Huron, Michigan 
contracts for men of good reputation. 
Home Office—Register Tribune Bldg.—De Moines, rowa 

















SALARY AND COMMISSION 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 
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WANTED 


Managers for These Important Districts 
KANSAS, EASTERN MISSOURI, WEST VIRGINIA 





Guaranteed low cost policies. As good as we can make them. 


e of the above is an absolutely first class opportunity. Ii 
eel is clean and you can furnish evidence of your Ability as a 
alo Producer, your application will be considered. 


Address S. W. GOSS, Vice-President 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 
THE SIGN OF GOOD CASUALTY INSURANCE 








LIABILITY BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE P LANDLORDS 
TEAMS ‘ ELEVATOR - 
COMPENSATION fee GENERAL LIABILITY 
- a \ 

Established i ey 1869 - 

LONDON GUARANTEE & ACCIDENT CO., Lid., °Enetano™ 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York 
STOKES, PACKARD, HAUGHTON & SMITH, - ; ; 

Resident Managers 434 Walnut Street, P ii adelphia, Pa. 
ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass. 





BELS 


FOR FOLDER 


oc L 
SHOWING ELABORATE DISPLAY 





ESTERN ASSURANCE COMPANY 
OF TORONTO 





Incorporated 1851, 
FIRE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1921 


PARENT ih A Se on. ON toatl toa a nanan hea are geietes Bas $5,279,511 
SURPEUS' IN: UNITE D STATES © 2.6.00 sdecs $1,734,843 
TOTAL LOSSES PAID IN UNITED STATES FROM 

TREE TO FOOD TNOTUSIVE. «3. oc cn neers seetenen<s $48,637,048 








HOW TO ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS 


A considerable number of insurance men throughout the country are now 
officially interested in local mutual] building and1loan associations, and find 
that such associations help their insurance business, as well as contributing 
directly to their income. 


A Virginian who is well posted as to the operations of such associations 
has gotten out a little book under tie above title, in which the system is 
thoroughly described, with information concerning the keeping of books, 
the forms of certificate of incorporation, by-laws, etc., together with ques- 
tionsfrequently asked about such organizations, and their answers. 


This book is substantially bound in cloth, with gold title. 
PRICE $2.00 PER COPY 
o, Orders and remittances should be sent to 
THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange New Yor 

















I. 


2. 


WILLIAM ALEXANDER’S 
EDUCATIONAL SERIES 


ON LIFE INSURANCE 


What Life Insurance Is and What It Does 


A preliminary text book, or primer, deal- 
ing with the fundamental principles on 
which all sound life insurance rests. 

Price $1.50 
How To Sell Insurance 


The chief aim of this book, as the title in- 
dicates, is to teach the inexperienced agent 
how to do his work, and build up a re- 
munerative business. While it is intend- 
ed primarily for the new agent, it embodies 
a great deal of instruction that ought to be 
of value to the agent of experience. It 
will also be useful to those who are en- 
gaged in the work of training inexperi- 
enced agents. Price $2.00 


The Prosperous Agent 


This little book is for the guidance of ex- 
perienced and inexperienced agents alike. 
It gives a catalogue of the characteristics 
—the mental equipment —of the success- 
ful business man, and tells how these 
qualifications can be utilized to the great- 
est advantage by the insurance salesman. 
The instrument with which the agent does 
his work is his own mind. The material 
on which he uses this delicate instrument 
is the mind of another person. It is all 
important, therefore, that he should know 
exactly how to utilize his mental equip- 


ment. Price, paper cover $1.00 

Red cloth $1.50 

The Art of Insurance Salesmanship 
(IN PRESS) 


This volume takes up the instruction of 
the agent where the second volume of this 
series stops. It contains more advanced 
instruction, and one of its aims is to stimu- 
late the thought, fire the imagination, 
broaden the vision, and thus increase the 
efficiency of experienced agents. Price $2.00 


The last volume of this series has not yet 
been published. Its title and scope will 
be reported hereafter. It is sufficient to 
say here that its aim will be to round out 
the agent’s insurance education. At least 
that part of his education which can be 
included in insurance text books. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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The Columbian National 
Life Insurance Company 


Boston, Massachusetts 


ARTHUR E. CHILDS, President 
Issues the best forms of policies of 


Life, Accident and Health Insurance 


Our Complete Protection Combination 
is the ideal form of insurance coverage 





PAN-AMERICAN 
LIFE INSURANCE COMPANY 


New Orleans, U. S. A. 
CRAWFORD H. ELLIS, President 


Net Admitted Assets, December 31, 
$10,007,098.20 
New Insurance Paid for 1921 20,444,282.00 
Paid for Insurance in Force Decem= 
ber 31, 1921 87,648,741.00 


The Pan-American writes a complete line of Acci- 
dent and Health policies which are modern and up- 
to-date in every respect. Our Substandard Depart- 
ment has broadened our already excellent service to 
our agency organization. We wish toestablish tennew ff 
general agencies. If you are interested write to us, _ 


Address: E. G. SIMMONS, Vice=President and’ 
General Manager, New Orleans, U. S. A. 

















Wilmer L. Moore, President Robert F. Moore, Secretary 
IT PAYS TO INVESTIGATE 


Direct Contracts to Legitimate Part Time Men with 
renewal commissions. 


Close association between Field men and Home Office. 
GOOD TERRITORY OPEN TO PRODUCERS 


Write for information to 
WILFRED S. McLEOD, Agency Manager 


SOUTHERN STATES LIFE INSURANCE CO. 


Atlanta, Ga. 








Organized 1871 


Life Insurance Company of Virginig 
RICHMOND, VIRGINIA q 


OLDEST LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies fromil 
$1,000.00 to $50,000.00, and Industrial Policies from | 
$12.50 to $1,000.00 1 


Condition on December 31, 1921 

! $28,308,449.13 

Liabilities 25,109, 146.04 

Capital and Surplus 3,199,303.09 

Insurance in Force 214,188,461 00 

Payments to Policyholders 1,897 ,435.45 
Total Payments to Policyholders since 

Organization $27 720,705.42" 


JOHN G. WALKER, President 














THE PRESIDENT AND HIS CABINET 
ON LIFE INSURANCE 


PORTRAITS AND OPINIONS OF TWELVE 
LEADING STATESMEN 


A Most Valuable and Convincing Leaflet 
Containing 
Strong, Unequivoca!l Endorsements 
of Life Insurance Protection 


Sold in quantities to Companies and General Agents 
as follows: 
PRICES: 
100 copies..........$4.50 1000 copies. ......$30.00 
500 copies..........18.00 5000 copies. ......120.00 
10,000 copies.... ..$225.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
NEW YORK 


(NSURANCE EXCHANGE 








ADVICE OF GREAT VALUE TO 
THE AMERICAN PEOPLE 


LIFE INSURANCE IS UNQUALIFIEDLY EN= 
DORSED BY PRESIDENT HARDING, 
AND EX=PRESIDENTS WILSON, 
CLEVELAND, ROOSEVELT AND 
TAFT 


THIS EFFECTIVE 10 PAGE FOLDER CONTAINS 
THEIR PORTRAITS AND OPINIONS GIVEN TO THE 


SPECTATOR. 


Single copy 15 cents 1000 copies.... .. .$25.00 — 
100 copies..........$4.00 5000 copies. .... .. 100.00 | 
500 copies 15.00 10,000 copies. .... .. 180.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET | 
NEW YORK 


INSURANCE EXCHANGE 
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THE LEADING FIRE COMPANY 


COMPANY 
LIMITED 








he Fidelity and Casualty Company 
; of New York 
92 LIBERTY STREET, NEW YORK, N.Y. 


Metropolitan Offices: 90 and 92 William Street 


ANNUAL STATEMENT DECEMBER 31, 1920 


$24,470003.77 

19,132;734-64 

2,000,000.03 

3,337,269.18 
TOSSES PAID TO DECEMBER 31, 1920... 78,551,312-50 


CASUALTY INSURANCE AND SURETY BONDS 


‘Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
‘Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
‘Wheel Insurance, Workmen’s Compensation, Automobile 
Hiability, and All Other Liability Lines. 





ASSETS OVER 


SANIZED Bae \ 
1 5 OOOO 


IOOI. 


@rran ee i und 
Life 
Ettovel chile 
@hiitelatet 


PURE LIFE 
INSURANCE 
PROTECTION 


RAVE 








INTER-OCEAN CASUALTY COMPANY 


FounDED 1903 
CINCINNATI, OHIO 


Premium Income, 1921 

Increase Over 1920 

Admitted Assets, December 31, 1921 
Increase Over 1920 


Above figures verified by examination of the Insurance Departments of 
Indiana and Ohio under auspices of Examination Committee of the National 
Convention of Insurance Commissioners. 

Health and Accident Insurance only 





Write Home Office for Desirable Territory 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 


6,0 000. .00— $12,000.00 with $50.00 per Week 
Costs $56.00 a Year 


Pays you as long as totally disabled whether 
from sickness or accident. 














Membership 150,000 Claims Paid $4,000,000.00 





Unusual Agency Opportunities at present in Central 
States 


Our Leading Salesman in 1921 made over $15,000.00 


Business Men’s Assurance Company 


W. T. GRANT, President KANSAS CITY, MO. 


WISE AGENTS PUSH 
“AUTOMOBILE CASUALTY INSURANCE” 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 


THE KANSAS CASUALTY & SURETY CO. 


J. ©. O. MORSE, President WICHITA, KANSAS 








** Conservative but Aggressive” 











WANTED 


A man with Executive and Salesmanship ability; pref- 
erably one who has had Teaching or Life Insurance ex- 
perience, or a College Education, to become local Manager for 
the Educational Department of a large corporation that is 
to sell the public a contract guaranteeing the School and 
College Education of Young America. 

At present the following States: Pa., Ohio, IIl., 
Ark., Okla., Texas, and Kansas. 

Write— 
W. FRANK SMITH, Manager 
3719 Washington Ave., Sé. 


THE COLONIAL LIFE 


INSURANCE COMPANY OF AMERICA 


welcomes men with a good past who 
seek a better future 


Mo., Minn., 


Louis, Mo. 














Ideal contracts in a square=-deal company 


E. J. HEPPENHEIMER, President 
GEO. T. SMITH, Vice-President DUNBAR JOHNSTON, Secretary 
CHAS. F. NETTLESHIP, 2nd Vice-Pres. S. R. DROWN, Supervisor of Agencies 


HOME OFFICE, JERSEY CITY, NEW JERSEY 
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DON’T Look For BREAKERS— THEY MAY NOoTBE THERE, | 


Life Insurance Men: 


A Contract with our company will insure you 


A PROSPEROUS YEAR 





Best Commissions Best Policies Write us 
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Reserve Loan Lite Insurance Company 


Indianapolis, Indiana 
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